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Add to Your Profits from 
Fire and Casualty by Taking 
on a Splendid Life Line 


HE largest mixed insurance agency in ENTERED BY 

the world has established a life depart- 
ment. There is a pronounced trend in that 
direction. Agencies are adding Life to Fire, e 
Casualty, Surety, etc. You, too, may enlarge Rockford Life 


your profits without increasing fixed costs. 


The most satisfactory life contract qvail- 

able is that of the Columbus Mutual—the Insurance ( ompany 
company which 20 years ago eliminated mid- 

dlemen and diverted the huge expense of 
pees perenne 1 savings for policy- H Offi 
olders and agents. Its system makes pos- ee { 5 
sible low cost insurance, generous commis- one ice Rockford, Illinois 
sions, and VESTED renewals. There are 
no restrictions in territory. Each contract 
is a direct home office contract—no inter- 
mediaries between. The Agent who pro- 
duces gets ALL the commissions. 


= Send today for this distinctive and highly A GE N T X 


sucessful company’s propositon. 


THE COLUMBUS MUTUAL LIFE WANTED 


INSURANCE COMPANY 


C. W. Brandon, President 
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Columbus, Ohio Apply Francis L. Brown, Vice Pres.-Secretary 














. edt dd 
nett andl auth 
eee 














Dr a NEAT HHT ee Ome TTT EN OO Se 


ee ad 


{o) 














THE SPECTATOR Thursday 

















Wilmer L. cae, President 
Selling Helps 


Ages 30 days to 65 years 
Participating and Non-participating Standard and Sub-standard 
n-medical 
Good available territories in eight Southern States 
E. S. Albritton, Vice-President 


The Southern States Life Insurance Company 
ATLANTA, GEORGIA 

















FURS Insured against Loss of any kind 
(except Moth and Wear and Tear) at 
All Times and All Places 


A. F. SHAW & CO., Inc. 
Educational Course 75 Maiden Lane . Insurance Exchange 
Individual Sales Planning New York City Chicago, Ill. 











Pan-American Service Includes 


Aid in Organization and Business Building General Agents—“All Risks” Department 
Unexcelled Policies—Life, Group, Accident and Saint Paul Fire & Marine Insurance Co. 
th 























We have a few General Agency openings for men not 
presently attached. 


Address 


E. G. Simmons, Vice-President and General Manager 


Pan-American Life Insurance Co. 
NEW ORLEANS, U. S. A. 
Crawford H. Ellis, President 

















We have something to offer in the way 
of a general agency that is very attractive to 
find with an old, conservative life company. 
It will pay anyone interested to investigate. 


All communications confidential. 








“Say, there’s a laugh. Look at that auto salesman wasti ) time 
Care of THE SPECT ATOR explaining the new straight eight to Joe Jenks.” via 
“The laugh’s on you. Jenks is buying that car. Since he’s been 
selling Perfect Protection for Reliance Life he has a substantial 
income and financial independence,” 

















Tue Spectator is published every Thursday by The Spectator Company, at 135 William Street, New York, N. Y. Entered as second-class matter June 28, 1879, 
at the postoffice, New York, N. Y., under the act of March 8, 1879. THe Spectra tor, Volume CXXII, Number II, January 10, 1929; $4.00 per annum. 
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LIFE COMPANIES SHOW 
PROGRESS 


First Figures Note Substantial Gains 


DIRECT REPORTS RECEIVED 


Over Twenty Companies Submit State- 
ments of Business Written and In- 
surance in Force 
Life insurance companies seem to have fared 
very well during 1928 judging by early returns 
sent direct to THE SPECTATOR giving amounts 
of new business paid for and total insurance in 
force at the close of the year. Over twenty 
companies have already sent in these figures, 

which follow: 

Acacia Mutual Life Association, Washington, 
D. C.—New paid-for business, 1928, $56,393,- 
798; 1927, $55,057,500; insurance in force, 
1928, $300,758,829; 1927, $264,151,698; in- 
crease in insurance in force, $36,607,131. 

Atlantic Life Insurance Company, Richmond, 
Va.—New paid-for business, 1928, $25,330,070; 
1927, $26,181,099; insurance in force, 1928, 
$157,425,557; 1927, $148,365,887 ; increase in in- 
surance in force, $9,059,670. 

Columbus Mutual Life Insurance Company, 
Columbus, Ohio—New paid-for business, 1928, 
$20,436,194; 1927, $20,896,290; insurance in 
force, 1928, $113,720,305 ; 1927, $102,490,798 ; in- 
crease in insurance in force, $11,229,507. 

Connecticut General Life Insurance Company, 
Hartford, Conn.—New paid-for business, 1928, 
$238,442,986; 1927, $222,043,435; insurance in 
force, 1928, $1,046,235,710; 1927, $940,725,117; 
increase in insurance in force, $105,510,593. 

Connecticut Mutual Life Insurance Company, 
Hartford, Conn.—New paid-for business, 1928, 
$122,827,000; 1927, $114,429,000; insurance in 
force, 1928, $818,700,000; 1927, 743,000,000; 
increase in insurance force, $75,700,000. 

Continental American Life Insurance Com- 
pany, Wilmington, Del—New paid-for business, 
1928, $15,151,229; insurance in force, December 
31, 1928, $85,736,444 ; total admitted assets, $11,- 
126,470; surplus to policyholders, $1,772,851 ; 
total income, $2,803,252; total disbursements, 
$1,653,721. 

Fidelity Mutual Life Insurance Company, 
Philadelphia—New paid-for business, 1928, 
$57,554,569; 1927, $53,793,345; insurance in 
force, 1928, $391,849,921; 1927, $366,286,022 ; 
increase in insurance in force, $25,563,899. 

Franklin Life Insurance Company, Spring- 
field, IlL—New paid-for business in 1928, $36,- 
605,572; 1927, $35,715,983; insurance in force, 
1928, $212,229,175 ; 1927, $201,354,817; increase 
in insurance in force, $10,874,358. 

Great Southern Life Insurance Company, 
Houston, Texas—New paid-for business, 1928, 


(Concluded on page 9) 


FIREMEN’S CASE ARGUED 


John W. Davis Supports Company’s 
Stand Before Supreme Court 


FOURTEENTH AMENDMENT INVOKED 


Counsel Declares New York Investment 
Law Contrary to Its Principles—Expe- 
rience of British Companies Cited 

WasuineTon, D. C., January 7—The right 
of a State superintendent of insurance to refuse 
to renew the license of a foreign admitted in- 
surance company because of alleged failure to 
comply with State laws regarding investments 
was argued January 7 before the United States 
Supreme Court, which is reviewing the suit 
brought by the Firemen’s Insurance Company 
of New Jersey against James A. Beha, former 
New York State superintendent of insurance. 

Following the refusal of the company in 1927 
to change its investment policy to meet with 
his interpretation of the law, Mr. Beha refused 
to renew the company’s license to do business 
within the State, his action being upheld by 
the New York courts, which refused to issue 
the injunction sought by the company. 


Appearing before the Supreme Court as 
counsel for the company, John W. Davis de- 
clared that, as Mr. Beha sought to construe and 
administer them, the investment provisions of 
the New York law are unconstitutional as vio- 
lative of the provisions of the Fourteenth 
Amendment. Aside from this, he declared, the 
company’s investments are not of a character 
forbidden by the New York law to domestic 
companies, but even if they were forbidden to 
domestic companies, the superintendent was 
without authority to seek to regulate the in- 
vestments of an admitted foreign company. 


Pointing out that the company’s investment 
activities are conducted from its home State 
of New Jersey, he characterized the action of 
Mr. Beha as “an unwarranted and unconstitu- 
tional intrusion” by the State of New York into 
the affairs of other States. 

The company’s investment policy, Mr. Davis 
declared, is not new, but is one that has been 
followed for a number of years with the knowl- 
edge and approval of the New Jersey insurance 
authorities and, further, is a policy embracing 
investments which are permitted almost every- 
where and which have the approval of the Na- 
tional Board of Fire Underwriters and the Na- 
tional Convention of Insurance Commissioners. 
The New York authorities, however, do not 
approve these investments, he told the courts, 
and has taken the position that the State law 
forbids both domestic and admitted foreign 
companies to make them, except to an extent 


(Concluded on page 13) 
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AUTO ACCIDENT LAW 
IN FRANCE 


New Liability Statute Suggested 
Abroad 


PRESUMPTION OF GUILT OUTLINED 


Constantly Increasing Number of Mishaps 
Causes Demand for Action 

With the rapid increase of automobile traffic 
in the various countries of Europe, the prob- 
lem of how to deal with automobile accidents 
under the existing laws has becc-rne more and 
more involved. 

In France there occurred in 1925 not less than 
2089 automobile accidents resultng in death. 
These were attributed to excessive speed, 752; 
disregard of traffic rules, 679; lack of caution of 
the victims, 324, and sundry causes, 334. 

In 1926 the number of deaths due to automo- 
bile accidents reached 2160, and all laws and 
regulations so far passed have friled to check 
the ever-growing total. 

There is at present no law in France which 
plainly regulates liability for automobile acci- 
dents, though on May 31, 1924, such a law had 
been passed for air travel. The Civil Code is 
inadequate, but it is at present the only basis for 
court decisions. In this connect’on it must be 
remembered that the French law does not know 
the jury in civil cases. The Civil Code deals 
with liability in article 1382, which reads: “Any 
act of a human being which causes damage to 
another, binds him through whose fault such 
damage was caused,’ to make good for it.” 

The burden of proof is on the claimant, which 
is in line with article 1315 of the Civil Code, 
providing that “he who claims fulfllment of an 
obligation, must prove it.” While these arti- 
cles were originally meant for cxatract obliga- 
tions they have been extended to apply to quasi- 
torts. It is just this question of proof which 
in automobile accidents is so difficult and neces- 
sitates special legislation. 

The law of 1898 on workmen’s compensation 
provides that the employer is held liable in all 
cases for damage by his machinery to workmen. 
This principle has been extended to automobile 
accidents. The liability for “acts by things,” 
also called “liability for acts of inanimate mat- 
ter,” first entered French jurisprudence in a de- 
cision of June 16, 1896, and as later embodied in 
the above-cited law of 1898. Furthermore, 
article 1384 of the Civil Code provides that “one 
is liable not only for damage done by one’s own 
fault, but also for damage caused by persons 
for whom one is responsible, or hy things under 
one’s supervision.” 

On this basis automobile acciderts have been 
divided into two classes: Where the accident 


(Concluded on page 25) 
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HE tremendous publicity which attended 

the opening of the new home office of the 
New York Life Insurance Company attracted 
the attention of the movie people with the re- 
sult that two well-known newsreels sent men 
and equipment to the building’ one day last week 
and shots were taken in various parts of the 
building. Kinograms sent Hebert E. Hancock, 
a former director for Madge Bellamy and 
many other stars, to supervise the work and the 
Fox Movietone Newsreel sent their ace camera- 
man, Benjamin Higgins, who has taken movie- 
tones of persons of no less importance than 
Mussolini, King George of England, and King 
Alphonso of Spain< 

*x* * * 


HE movietone pictures were first taken in 

the kitchen showing the preparation of the 
food and the various labor-saving devices New 
York Life has installed there. The big battery 
of lights, and sound-reproducing apparatus was 
then moved a floor above to the girls’ dining 
room where pictures were taken of the em- 
ployees eating the noon-day meal. After tak- 
ing a general view, a close-up was taken of 
one of the tables, and the talking and laughter 
of the girls at the table recorded with the sound 
devices. 

Later the Kinogram crew shot pictures of 
New York Life’s gigantic boiler room four 
stories underground, the pump room also four 
stories below the street level, and the pneumatic 
tube terminal, said to be the largest and most 
elaborate of its kind. 

x * x 


HE Fox Movietone pictures were taken to be 
released in the regular way to all theatres 
subscribing to the Fox service, while the Kino- 
gram pictures will be used by The Fifth Ave- 
nue Association to advertise the Fifth avenue 
district. 
iy ee 
S° far as I know the New York Life will 
have the distinction of being the first life 
insurance company to obtain publicity of this 
sort. It would be difficult to estimate the 
value of it. It may, however, create some in- 
ternal difficulties. I refer to the table of girls 
who were in the close-up. Imagine the jeal- 
ousies which must have resulted. 
ee oe 


W. LOVETT, agent of the Great South- 

* ern Life Insurance Company, Houston, in 
Texas, wrote more than a million dollars of new, 
paid-for business for his company during 1928. 
He signed his first agency contract with the 
Great Southern in 1912 and his average paid-for 
protection for the past 7 years has been $500,- 
000. The editor of the “Great Southern,” the 
monthly publication of his company, asserts that 
he is warmly welcomed as friend and com- 
panion by more prominent men in Texas than 
is any other private citizen. 






P and down the casualty and surety lanes 

of the United States the conversation these 
days generally turns to the doings of new com- 
panies, the probabilities of companies still in 
the projection stages and the official and per- 
sonnel changes which may result or have already 
taken place. Altogether, the times are interest- 
ing for a man with good sized ears and with 
eyes capable of seeing just a little more than 
appears at first glance. 


* * * 


F course, many of the executives to whom 

one may talk, especially those in long- 
established companies, will say that there is not 
enough business to feed all the hungry mouths 
now in the game. To a large extent that is 
true and I expect to see some of the new com- 
panies “go the way of all flesh” via the merger 
or liquidation route in the not-far-distant future. 
On the other hand, the established companies 
are going to feel the pressure of newer and 
more modern competition than they have known 
in the past. 


ek: te 


ANY of the organizers of new companies 
4 have come into the business from the in- 
vestment and banking fields, from mercantile 
lines and from commercial enterprises. They 
have been impressed with the fact-that “it takes 
money to make money” and are accustomed to 
paying full value for what they buy. Also, 
they know, appreciate and are willing to pay 
for advertising and publicity. Some of the 
established companies feel that advertising, 
particularly insurance journal advertising, shou!d 
be held to a minimum. I know of one old 
company which had assets of $17,164,844 and 
premiums of $12,058,288 in 1927 and which, in 
that same year, spent a little over $5000 for all 
its insurance advertising! Last year that com- 
pany suffered the loss of many of its depart- 
ment heads at the hands of a company which 
has come forward with an active advertising 
and publicity campaign, modern, dynamic meth- 
ods of operation and a readiness to pay for 
value received. 


* * * 


HE public is advertising-minded and the 

insurance producer is likewise, but the com- 
panies are not always so. One of the largest 
surety companies is probably the smallest ad- 
vertiser in insurance journals just now, though 
in building its business in the past it adver- 
tised extensively. That company, and others 
with a similar attitude, will keenly feel the 
effect of the insurance journal advertising and 
publicity being developed by new companies. 
No organization in any business these days can 
afford to ignore trade journal advertising or do 
it on a “once in a while just to help out” basis. 
The insurance company is not an exception. 


4 a 


HAT colleague and office associate of mine 

who never looks at the clock to see how 
soon closing time will come, because he has a 
wrist watch which answers the same question 
without the need of as great an amount of lost 
motion, surprised me by spending a few min- 
utes in front of the wall calendar sent me by 
one of the leading fire insurance companies of 
the country. He turned the leaves and I won- 
dered because he himself has frequently as- 
serted that he does not greatly enjoy looking 
too far ahead. Finally I asked him what he 
was up to. 

“I’m looking for the white spots” he re- 
sponded. Doctors, following paternal alarm, 
have in the past looked for white spots in my 
throat, but aside from that I knew practically 
nothing about such things and I had no idea as 
to why a calendar should be afflicted in that 
fashion for my recollection of the ones in my 
throat was that they were very uncomfortable iu 
themselves and led to no pleasure. 

*x* * * 


UT it appears that what my friend referred 
to was the fact that on the handsome red 
pages of this calendar each holiday was given 
added dignity and grandeur by being surrounded 
by a white expanse. “Omitting Sundays,” my 
friend said, “which I know about anyhow, 
there is only one on the January page, and that 
is over with already. Next month there are but 
two, and those are weeks away. March and 
April are complete washouts and there is none 
in May until the thirtieth.” 
* * * 


SUGGESTED that he write to a Massachu- 
setts company and get one of its calendars 
which surely would have more white spots, but 
he sadly remarked that there was little use in 
that. “Massachusetts, theré she stands,” he 
quoted patriotically, “and I guess there is lit- 
tle chance of her coming to New York hand- 
in-hand with her holidays.” 
x * x 


ie of course, afforded me an opportunity 
to point out how much better off he was 
with fewer holidays on which he would probably 
waste his time and his money. But he had seen 
only a few days before a play in which the 
young hero finally carried out his dream of 
quitting work while young and having his good 
time then and, if necessary, going back to the 
earning of a living when he was too old really 
to enjoy life. The hero of this play was 
roundly applauded because of his action but [ 
philosophically pointed out to my friend how 
unsound. how absurd, how, I even said, base 
such an attitude was. But, while I should en- 
joy further stressing of this splendid idea and 
reproof, the column will hold no more and J 
must have done, not to mention that my own 
watch now informs me that the office will close 
in three minutes. 
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ae SPECTATOR this week is is- 

sued in two sections, of which Sec- 
tion II consists of the index to Volume 
CXXI of THe Specrator, covering the 
issues of the period from July to Decem- 
ber, 1928, inclusive. It consists of 8 
pages and lists approximately 1500 sub- 
jects. Because of cross-references by 
authors and titles as well as subject mat- 
ter and names of companies it forms a 
ready means of access to all worth-while 
events in the insurance business during 
the second half of the past year. It is 
distributed free as an additional service to 
subscribers, 





“INSURANCE LOOKS INTO FLYING” 
ALTON L. CROCKER, president 

of the John Hancock Mutual 

Life Insurance Company, Boston, con- 
tributes to the January issue of the “Na- 
tion’s Business” an article of unusual in- 
terest on “Insurance Looks Into Flying.” 
So far, he says, the incompatibility be- 
tween standard life insurance rates and 
constant and regular air travel has not 
been satisfactorily composed, but he sus- 
pects that conditions may become stabil- 
ized in the near future so as to promise a 
reasonable prospect of life insurance for 
all who go into the air. He quotes figures 
from researches made by Dr. Frederick 
L. Hoffman, consulting statistician of 
the Prudential Insurance Company of 
America, and one of best-known and most 
frequent contributors to THE SPECTATOR, 
regarding air miles flown, passengers car- 


ried, deaths and accidents resulting from 
aviation, and similar statistics. He be- 
lieves that the increased use of planes 
bids fair to create a situation making uni- 
form legislation of great importance, and 
some of his suggestions along such lines 
are that stunt and low altitude flying over 
inhabited areas should be prohibited, also 
the taking up of passengers on test flights, 
and that flying for sightseeing purposes 
should be subject to uniform regulation 
involving properly licensed and inspected 
planes. He advocates larger and better 
airports. He says that it is possible that 
a new body of laws may come out of this 
new phenomenon, and he asks if, as the 
air becomes navigable, will not necessity 
and convenience require its navigation to 
come under federal jurisdiction? He be- 
lieves that as successive improvements re- 
sult in the increased safety of those who 
go aloft there will come a greater cer- 
tainty in the classification of the hazards 
which come from regular flying. He 
says: “When everybody flies it will be- 
come like the automobile hazard, well 
defined but regular because spread over 
so many lives, and accepted as an un- 
avoidable and universal element in the 
cost of life insurance.” 


Passengers on regular air lines with 
perfect machines under control of regular 
licensed pilots, Mr. Crocker says, enjoy 
a good degree of safety. Research shows, 
he says, that out of fifty leading compa- 
nies in the United States and Canada, 42 
companies do not have a clause against 
air travel. Eight have more or less modi- 
fied clauses. But these 42 companies, he 
points out, endeavor to control in some 
manner the unknown hazard they vaguely 
feel, and think they should properly pro- 
tect their policyholders against. Nineteen 
of them consider applicants in varying 
degrees, while 31 will not consider an ap- 
plicant who travels by air as a passneger 
or is identified with the industry. 

Mr. Crocker’s conclusion is that with 
progress in good laws and regulations, 
good machines strictly inspected, good 
parachutes, rigid selection and supervis- 
ion of pilots and proper airports, the fear 
of the unknown hazard will be greatly 
diminished, and there should be no diffi- 
culty in securing reasonable life insurance 
at more satisfactory rates for all except 
those who deliberately court the extreme 
hazards of unusual feats in the air. 
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OR several years The Life Exten- 
sion Institute has been doing a good 
deal of constructive advertising in New 
York newspapers and elsewhere. It was 
not surprising, therefore, to find that it 
should take cognizance of the increase of 
influenza in this country during the pres- 
ent month. A wave of this too little un- 
derstood disease has been crossing the 
United States from West to East, and has 
just begun to be felt in New York. In 
its message to the New York public this 
week the Institute says: “Do not fear 
the flu but fight it.” Admitting that little 
is: known as to how the disease is trans- 
mitted the Institute proceeds to give some 
sound advice as to how to fight it. It 
rightly stresses care during the period of 
convalescence. 

The warning given’ is very timely. 
An air of mystery has surrounded this 
disease since the days of the World War, 
and people have come to fear it. Many 
have endeavored to fight it standing, fear- 
ing to give in, which is perhaps the worst 
thing that could be done. Influenza saps 
heavily of its victims’ vitality, and rest is 
about the most important factor in re- 
covering from it. Life insurance com- 
panies have in the past suffered heavily 
from the ravages of this disease, and un- 
doubtedly will be grateful to every agency 
which spreads sound propaganda aimed 
to lessen the force of another epidemic. 





HE year 1928 closed with a decline 
E of over $19,000,000 in the fire losses 
of the United States and Canada, accord- 
ing to the Journal of Commerce records, 
the loss in December having been $31,- 
204,000, and the total loss for the year 
1928, $301,267,569. The latter amount 
is nearly $92,000,000 less than the fire 
loss in the year 1926, and the considerable 
decline in 1927 and an additional reduc- 
tion of the loss in 1928 speak well for the 
growing effects of the activities of those 
who are working in the direction of fire 
prevention. For the fire insurance com- 
panies, the figures indicate that there will 
be some underwriting profit shown for 
the year 1928. 





Provident Mutual Life Appointment 

James R. Campbell has been apopinted gen- 
eral agent at Memphis, Tenn., of the Provident 
Mutual Life Insurance Company of Philadel- 
phia He is widely and favorably known. 
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ANNOUNCES INCREASED DIVIDENDS 
Connecticut Mutual Sets Aside $7,200,000 

The Connecticut Mutual Life Insurance Com- 
pany has just made public the recent action by 
its board of directors voting the distribution 
of $1,200,000 surplus funds in the fcrm of 
special dividends to be payable during the year 
1929. The entire company membership of more 
than 165,000 policyholders will share in this 
distribution representing an increase of 20 per 
cent over the regular dividends payable during 
the ensuing year. The total sum set aside for 
dividends in 1929 to policyholders will there- 
fore amount to approximately $7,200,000. 

An important factor in making this special 
distribution possible is the recent ruling of the 
United States Supreme Court whereby a sub- 
stantial refund of taxes was made by the Fed- 
eral government to the Connecticut Mutual 
during the year. The amount of these refunded 
taxes, representing a portion of the premiums 
received from policyholders is returned to them 
in this manner, which action undoubtedly will 
receive favorable comment in insurance circles. 

The favorable mortality experience of the 
company during 1928 has also helped to make 
possible this special distribution. Not for 50 
years, according to the company’s underwriters, 
has such a favorable mortality experience been 
recorded. 

The year 1928 has proved to be a most favor- 
able one for the company and this special dis- 
tribution is made possible through its earnings, 
tax refunds and investment profits. 


RULES AGAINST GLOBE LIFE 


Supreme Court of Nebraska Upholds 
Lower Court 
OmawHaA, Nes., January 5.—The supreme 


court of Nebraska has ordered the newly or- 
ganized Globe Life Insurance Company of 
Omaha to return to the Woodmen of the World 
Life Insurance Association, $2,000,000 of the 
fraternal order’s money, which was transferred 
by the officers of the fraternal order to the 
new Globe Company, when the latter was or- 
ganized. 

Three members of the fraternal order insti- 
tuted the suit in the district court of Lan- 
caster county, at Lincoln, as soon as the Globe 
was organized, and it was learned that W. A. 
Frazer, soverign commander of the Woodmen 
fo the World, and also president of the newly- 
formed Globe Life Insurance Company, and 
other officers of the fraternal, had invested ap- 
proximately $2,000,000 of the fraternal funds 
in the new Globe Company. The district court 
ruled that the money must be returned to the 
Woodmen of the World. An appeal to the 
supreme court was taken. The opinion of the 
supreme court, sustaining the district court rul- 
ing, was written by Judge Frank S. Howell, 
who retired from the supreme court the next 
day, as his term expired. 

The supreme court opinion holds that, “no 
fraternal benefit corporation, organized under 
the laws of Nebraska, has any power directly 
or indirectly, to write insurance or issue mem- 
bership certificates for profit; nor can it use 





its funds to incorporate an old line insurance 
stock corporation: and subscribe for its capital 
stock to be sold to members of the fraternal, 
under the guise of having such stock company 
co-operate with the fraternal in writing a line 
of insurance not permitted by fraternals.” ‘fhe 
opinion is being scanned by the fraternals. 


All States Life Appoints T. L. Griffin 

It is announced that the All States Life, of 
Montgomery, Ala., has added another field 
superintendent to its staff in the person of Ten- 
nant L. Griffin. The company on December 29 
had already appointed ten general agents, and 
expected by this time to have twenty more such 
appointments made. 


Rejoins Western States Life 


San Francisco, Cauir., January 3.—R. M. 
Beckley has resigned as supervisor of agencies 
for the Western: States Life on account of ill 
health. He will be succeeded by M. F. Branch, 
who was an agency director of the company 
for several years before becoming manager of 
the San Francisco office of the California State 
Life. ¢ 

In returning to the Western States Life, Mr. 
Branch will take the title of agency director 
in charge of the home office branch. He wiil 
be assisted by W. W. Ickes, formerly director 
of the city agency, which is being consolidated 
with the home office branch and will handle 
the business as a unit. 








His Son Has a Hero 


Not the least of a father’s responsibilities 1s 
that of vindicating the faith of his boy. 


A group of high school students 
recently were asked to name 
the “greatest man’. 
them wrote :— 


“MY FATHER” 


Many of 














Loyalty and affection such as this 
is the greatest possession a man 
can have. 


The least he can do in return is to 
protect the boy with adequate 
life insurance. 


Your Prospect Should Consider 
This Phase of Family Life 


The Prudential 


Insurance Company of America 
Epwarp D. DurrteLp, Presideni 
Home Office, Newark, New Jersey 
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IMPORTANT TAX DECISION 


Assessment of H. W. Brown Policies 
Upheld in Supreme Court 





RIGHT TO CHANGE BENEFICIARY 
IS KEY 





Holder Had Disposition of Policies to 
Moment of Death—Exemption of 
$40,000 Only Allowed 


Wasuincton, D. C—-Proceeds of life in- 
surance policies payable in terms to beneficiaries 
other than the decedent or his estate are prop- 
erly subject to tax on all amounts in excess 
of $40,000 under the provisions of Section 402 
(f) of the revenue act of 1921, it was held 
last week by the United States Supreme Court 
in a case brought by the executors of the estate 
of Herbert W. Brown to determine the consti- 
tutionality of the tax. 

The suit involved policies aggregating $200,- 
000 issued by the New York Life, naming 
Brown’s wife as beneficiary but reserving the 
right to change the beneficiary, which provision 
had been availed of, one policy for $100,000 
being changed to name Brown’s two children. 
Upon Brown’s death the amount of the two 
policies, less the $40,000, exemption, was added 
to his taxable estate and a tax of $9146.76 as- 
sessed by the Commissioner of Internal Rev- 
enue. The tax was paid by the executors un- 
der protest and suit brought for recovery in 
the United States Court of Claims, which 
asked the Supreme Court to determine whether 
the tax is a direct tax on property and void be- 
cause not apportioned and whether the tax im- 
posed bore such an unreasonable relation to 
the subject matter of the tax as to render it 
void. 

It was contended by counsel for the executors 
that the tax imposed by the section is a direct 
tax, not apportioned, and void for the reason 
that the insurance policies which were taxed to 
the estate were the exclusive property of Mrs. 
Brown and her two children and that the tax 
imposed was a direct tax on property by virtue 
of its ownership and was not an excise tax. 

“It is true, as emphasized by plaintiff, that 
the interest of the beneficiaries in the insur- 
ance policies effected by decedent ‘vested’ in 
them before his death and that the proceeds of 
the policies came to the beneficiaries not di- 
rectly from the decedent but from the insurer,’ 
the court said in its decision. “But until the 
moment of death the decedent retained a legal 
interest in the policies which gave him the 
power of disposition of them and their proceeds 
as completely as if he were himself the bene- 
ficiary of them. 

“A power in the decedent to surrender and 
cancel the policies, to pledge them as security 
for loans and the power to dispose of thein 


and their proceeds for his own benefit during 
his life which subjects them to the control of 
a bankruptcy court for the benefit of his cred- 
itors, and which may, under local law applic- 
able to the parties here, subject them in part 
to the payment of his debts, is by no means 
the least substantial of the legal incidents of 
ownership, and its termination at his death so 
as to free the beneficiaries of the policy from 
the possibility of its exercise would seem to 
bo no less a transfer within the reach of the 
taxing power than a transfer effected in other 
ways through death. 

“Obviously, the word ‘transfer’ in the statute, 
or the privilege which may constitutionally Le 
taxed, cannot be taken in such a restricted 
sense as to refer only to the passing of particu- 
lar items of property directly from the decedent 
to the transferee. It must, we think, at least 
include the transfer of property procured 
through expenditures by the decedent with the 
purpose, effected at his death, of having it pass 
to another.” 

“It is said,” the court commented in discuss- 
ing the allegation that the tax bore an un- 
reasonable relation to its subject matter, “that 
both the tax on those who share in the deced- 
ent’s estate and that paid by the beneficiaries is 
larger than it otherwise would be if the pro- 
ceeds of the insurance had not been included 
in the decedent’s gross estate. But the increase 
in the tax to both is a consequence of includ- 
ing the amount of the policies in the gross 
estate in determining the net which is made 
the measure of the graduated transfer tax. 

“The objection amounts to no more than 
saying that if the transfer of the policies or 
their proceeds be taxed, they should be included 
with the other property of the estate in deter- 
mining the rate of the tax. As it is the term- 
ination of the power of disposition of the 
policies by decedent at death which operates 
as an effective transfer and is subjected to 
the tax, there can be no objection to measur- 
ing the tax or fixing its rate by including in 
the gross estate the value of the policies at 
the time of death, together with all the other 
interests of decedent transferred at his death.” 


Issues Seventh Volume of Advertising 
Cartoons 

Guilford A. Deitch, agency director of the 
Reserve Loan Life Insurance Company of In- 
dianapolis, has just issued the seventh volume 
of his advertising cartoons, called “Hints to 
the Salesman.” The drawings, of which there 
are twenty-five, are by Charles B. (Chic) Jack- 
son, cartoonist of the Indianapolis Star and 
originator of the famous Roger Bean comic 
strip. The ideas originated in Mr. Guilford’: 
agile brain and were carried out by the artist. 
The drawings formed the basis of the company’s 
advertising during the past twelve months. 
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HEARING JANUARY 14 


Albert C. Conway Will Discuss Sec- 
tion 97 Changes 


TO BE HELD IN NEW YORK OFFICE 








James D. Craig Sees Drafts Nearing Final 
Form—Some Compromises Admitted 


In a letter addressed by Superintendent of In- 
surance Albert C. Conway to all authorized life 
insurance companies, reference is made to the 
department’s communication to them, under date 
of November 5 last, inclosing copies of the 
November 2 draft of proposed amendments to 
Section 97 and related sections of the Insur- 
ance Law, proposed for submission to the 
legislature. 

For the purpose of ascertaining the various 
opinions entertained towards these suggested 
changes in the statute as well as of getting 
helpful views or comment on the subject, Super- 
intendent Conway has announced a public hear- 
ing on the amendments at the New York city 
office of the department, at 2 p. m., Monday, 
January 14. Representatives of the several 
companies are asked to attend and participate 
in the discussions. 

That the proposals are not yet in final form 
is indicated in a letter from James D. Craig, 
actuary of the Metropolitan Life Insurance 
Company, to James A. Beha, ex-superintendent 
of insurance of New York, which was recently 
made public. The letter follows: 


The committee appointed by you early in 
the year to consider standard provisions for the 
total and permanent disability benefit and the 
double indemnity benefit included in life policies 
have’not completed their final report, but would 
like to advise at this time that very material 
progress is being made. 

At the first conference of the committee 
with Mr. Hipp, it looked as though the various 
ideas on the subject and the practices of the 
different companies were so divergent that har- 
mony among the committee or uniformity 
among the companies would be very difficult of 
attainment. The committee, therefore, pro- 
ceeded slowly in order to secure the opinion of 
the different companies and permit the idea of 
uniformity and regulation to gradually per- 
meate among the various offices. 

We are now very glad to state that this 
course seems to have been successful and there 
is a strong probability that the committee wiil 
be able to submit a report before long that 
will, of course be in the nature of a compro- 
mise, but which we hope will offer a definite 
and concrete basis upon which to predicate 
future action. 


Country Life Insurance Company Licensed 
As of December 29 last the Illinois Insur- 
ance Department licensed the new Country 
Life Insurance Company, of Chicago, to tran- 
sact business as a legal reserve life insurance 
company. Its capital stock is $100,000. 
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New Business Paid For 


NG sia sc ov's 28 $329,854,390.00 
Se ees. SETS 204,763,512. 00 





Gain for Year. . .$125,090,878.00 


Policies Issued 





AR ig ge plea er Saat ae 67,094 
NS Be od nin ana 6 ance Go 0 59,026 
Increase............ 8,068 


Insurance in Force 
December 31, 1928 


$1,195,000,000.00 








An Outstanding 
Year’s Record 


oe year 1928 just closed marks an 

epochal period in the history of the 
Missouri State Life Insurance Company. It 
has been a year of outstanding growth and 
expansion, placing the company in the front 
rank among the leading life insurance com- 
panies of America. 


With nearly One Billion, Two Hundred 
Million Dollars of life insurance in force, cov- 
ering more than 600,000 lives, the Missouri 
State Life is today the largest life insurance 
company West of the Mississippi River and 
ranks 14th among the more than 350 Legal 
Reserve Life companies of the United States. 


This rapid growth and expansion of the 
Missouri State Life is the result of definite 
and calculated forces. It is due primarily 
to intrinsic rightness of policy and practice, 
and as well to the deep personal interest and 
untiring efforts of its Board of Directors, 
composed of some of the country’s greatest 
leaders in commerce, finance and industry. 


This splendid record of achievement con- 
tributes a firm foundation for the company’s 
present position and is both an inspiration and 
a guarantee for its future development. It is 
truly The Progressive Company. 


SDS! 


MISSOURI STATE LIFE 
INSURANCE COMPANY 


Hillsman Taylor, President Home Office, St. Louis 
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Life Companies Show Pregress 
(Concluded from page 3) 


$40,929,253; 1927, $36,111,151; insurance in 
force, 1928, $190,073,751; 1927, $173,882,223 ; in- 
crease in insurance in force, $16,191,528. 

Jefferson Standard Life Insurance Company, 
Greensboro, N. C.—New paid-for business, 1928, 
$69,004,900; 1927, $62.509,400; insurance in 
force, 1928, $349,165,741; 1927, $322,059,129; 
increase in insurance in force, $27,106,612. 

Lincoln National Life Insurance Company, 
Fort Wayne, Ind.—New paid-for business, 1928, 
$153,631,245; previous year, $139,409,392; in- 
crease in paid-for business, $14,221,853. 

Massachusetts Mutual Life Insurance Com- 
pany, Springfield, Mass.—New paid-for busi- 
ness, 1928, $303,900,000; 1927, $262,400,000; in- 
surance in force, 1928, $1,800,000,000; 1927, $1,- 
600,000,000; increase in insurance in force, 
200,000,000. 

National Life Insurance Company, Mont- 
pelier, Vt.—New paid-for business in 1928, $75,- 
187,577; 1927, $73,250,800; insurance in force, 
1928, $565,606,406; 1927, $532,739,407; increase 
in insurance in force, $32,866,999. 

New England Mutual Life Insurance Com- 
pany, Boston, Mass.—New paid-for business, 
1928, $143,573,589; 1927, $137,490,203; insur- 
ance in force, 1928, $1,113,810,563; 1927, $1,- 
023,263,402; increase in insurance in force, 
$90,547,161. 

Occidental Life Insurance Company, Los An- 
geles, Calif—New paid-for business, 1928, $28,- 
726,480; 1927, $23,055,479; increase in paid-for 
business, $5,671,001. 

Pacific Mutual Life Insurance Company, Los 
Angeles—New paid-for business, estimated, 
1928, $88,000,000; 1927, $93,363,913; insurance 
in force, estimated, 1928, $701,000,000; 1927, 
$667,079,906; increase in insurance in force, 
$33,920,094. 

The Penn Mutual Life, Philadelphia—New 
paid-for business in 1928, $257,264,845; 1927, 
$215,842,049; insurance in force, 1928, $1,833,- 
8966,258; 1927, $1,690,584,711; increase in insur- 
ance in force, $143,311,547. 

Peoria Life Insurance Company, Peoria, III. 
—New paid-for business, 1928, $34,143,301: 
1927, $31,938,753; insurance in force, 1928, 
$163,079,210; 1927, $148,329,755; increase in 
insurance in force, $14,749,455. 

Provident Mutual Life Insurance Company, 
Philadelphia—New paid-for business, 1928, 
$126,852,180; 1927, $113,708,691; increase in 
paid-for business, $13,143,489. 

Reliance Life Insurance Company, Pittsburgh, 
Penna.—New paid-for business, 1928, $66,486,- 
152; 1927, $64,588,101; insurance in force, 1928, 
$407,7662,169 ; 1927, $380,582,793 ; increase in in- 
surance in force, $27,179,376. 

State Mutual Life Assurance Company, Wor- 
cester, Mass.——New paid-for business, 1923, 
$71,199,395; 1927, $67,224,736; insurance in 
force, 1928, $589,902,372; 1927, $550,179,303 ; 
increase in insurance in force, $39,723,069. 

State Reserve Life Insurance Company, Fort 
Worth, Texas—New paid-for business, 1928, 
$2,276,000; insurance in force, December 31, 
1928, $7,026,000; total admitted asests, $342,- 
000; surplus to policyholders, $143,000; total in- 


AGENCY RESULTS 





Early Reports Indicate Gains of Past 
Year Are Small 





SOME NOTABLE EXCEPTIONS 





J. Elliot Hall of New York Writes Over 
$37,000,000 During 1928 

Early reports to THe Specrator of the 1928 
business of general agents throughout the coun- 
try indicate relatively small gains or losses over 
1927 figures. One of the most notable excep- 
tions reported so far was the agency of J. 
Elliot Hall, New York city, who represents 
the Penn Mutual Life. With total writings of 
$37,088,057 during 1928, he showed a gain of 
nearly $10,000,000 over 1927. Excellent gains 
were also recorded by Harry Gardiner, ordi- 
nary general agent in New York city for the 
John Hancock Mutual Life; and the Fraser 
Agency in New York of the Connecticut Mu- 
tual Life. 

H. T. Adams, Atlanta, Ga. (Equitable Life, 
N. Y.)—1928, $5,220,454; 1927, $6,119,687; 
1926, $5,223,199; 1925, $6,005,870; 1924, $4,- 
238,927. These figures include group insurance. 

C. E. Albright, Milwaukee, Wis. (North- 
western Mutual Life)—June, 1927, to June, 
1928, $2,832,500. 

Allen & Schmidt, New York (New England 
Mutual Life)—1928, $9,092,410; 1927, $10,203,- 
998; 1926, $8,724,327; 1925, $7,042,459; 1924, 
$7,660,027. 

George L. Bahl, Detroit (Penn Mutual Life) 
—1928, $4,000,000. 

H. T. Burnett, Pittsburgh (Reliance Life 
Insurance Company)—1928, $13,049,000; 1927, 
$11.674,000; 1926, $10,228,000; 1925, $9,624,000; 
1924, $8,873,000. 

H. A. Butler, Burlington, Vt. (Equitable 
Life Insurance Company)—1928, $1,610,000; 
1927, $2,012,107 ; 1926, $1,992,277; 1925, $1,792,- 
240; 1924, $1,803,660. 

Kenneth W. Cring, Indianapolis (John Han- 
cock Mutual)—1928, $468,000 (also brokerage 
business, $43,500) ; 1927, $687,000; 1926, $401,- 
000; 1925, $608,000; 1924, $433,000. 

A. H. Curtis Agency, Boston, Mass. (New 
England Insurance Company)—1928, $6,654,- 
000; 1927, $7,063,601; 1926, $7,664,317; 1925, 
$6,425,331; 1924, $6,786,636. 

H. S. Dailey, Kansas City, Mo. (Connecticut 
Mutual )—1928, $1,162,770; 1927, $952,663 ; 1926, 
$1,162,080; 1925, $954,328; 1924, $815,956. 

Oran J. Fisher, Wichita, Kans. (Union Cen- 
tral Life)—1928, $2,159,330; 1927, $2,019,182; 
1926, $1,828,084 ; 1925, $2,280,025; 1924, $1,516,- 
521. 

Dorion Fleming, New Orleans, La. (Penn 
Mutual Life)—1928, $2,286,449; 1927, $1,596,- 
517; 1926, $2,008,406; 1925, $2,116,976; 1924, 
$1,660,956. 





come, $172,982; total disbursements, $113,112. 

Western States Life, San Francisco, Calif.— 
New paid-for business, 1928, $24,059,000; 1927, 
$24,344,000; insurance in force, 1928, $134,000,- 
000; 1927, $125,243,000; increase in insurance 
in force, $8,757,000. 





The Fraser Agency, New York (Connecticut 
Mutual Life)—1928, $23,593,596. 

Harry Gardiner, New York (John Hancock 
Mutual)—1928, $15,067,000; 1927, $13,405,800; 
1926, $8,035,500; 1925, $5,967,000; 1924, $4,- 
567.500. 

Garland & Martin, Farmville, Va. (Pacific 
Mutual Life)—1928, $4,208,490; 1927, $4,799,- 
339; 1926, $5,350,000; 1925, $4,476,955; 1924, 
$4,127,225. 

J. Elliott Hall, New York (Penn Mutual 
Life)—1928, $37,088,057; 1927, $28,802,198; 
1926, $25,331,120; 1925, $20,143,549; 1924, $18,- 
285,463. 

D. Fulton Harris, Washington, D. C. (New 
England Mutual Life)—1928, $587,500; 1927, 
$564,000; 1926, $728,000; 1925, $516,250; 1924, 
$653,500. 

George L. Hunt, Hartford, Conn. (New Eng- 
land Mutual Life)—1928, $3,508,000; 1927, $3,- 
540,000 ; 1926, $3,010,383 ; 1925, $3,030,900; 1924, 
$2,606,025. 

Keane & Patterson, New York (Massachu- 
setts Mutual Life)—1928, $13,712,567; 1927, 
$12,889,300 ; 1926, $11,117,335; 1925 (5 months) 
$3,466,755. 

E. D. Krewson, Washington, D. C. (New 
York Life)—1928, $7,145,267; 1927, $7,037,041 ; 
1926, $6,118,088; 1925, $5,345,219; 1924, $4,- 
215,000. 

C. L. McMillen, Milwaukee, Wis. (North- 
western Mutual Life)—1928, $13,098,000; 1927, 
$12,166,050; 1926, $11,399,150; 1925, $12,457,- 
150; 1924, $10,549,850. 

Moore & Summers, Boston, Mass. (New Eng- 
land Mutual Life)—1928, $12,655,000; 1927; 
$11,354,000; 1926, $12,026,000; 1925, ° $10,224,- 
000; 1924, $9,083,000. 

E. J. Myers, Montgomery, Ala. (Massachu- 
setts Mutual Life )—1928, $585,106; 1927, $807,- 
464; 1926, $1,069,300; 1925, $822,150; 1924, 
$669,650. 

Frank W. Pennell, New York (State Mutual 
Life)—1928, $5,753,400. 

Prosser & Homans, New York (Equitable 
Life, N. Y.)—1928, $15,132,401; 1927, $15,374,- 
325; 1926, $15,003,672; 1925, $13,525,274; 1924, 
$10,902,940. 

E. Regenstein, Cincinnati, O. (Inter-Southern 
LiLfe Insurance Company )—1928, $1,980,070. 

Edgar Richardson, Lexington, Ky. (Mutual 
Benefit Life)—1928, $2,662,000; 1927, $1,947,- 
500; 1926, $2,148,991; 1925, $1,582,500; 1924, 
$2,092,680. 

Theo. M. Riehle, New York (Equitable Life) 
—1928, $7,000,000; 1927, $6,650,000; 1926, $5,- 
000,000. 

Wm. L. Royall, New York (New York Life) 
—1928, $14,010,175; 1927, $13,412,670; 1926, 
$14,052,782; 1925, $13,585,340; 1924, $11,989,- 
005. 

Jay S. Rupert, Wilmington, Del. (Acacia 
Mutual Life)—1928, $901,500; 1927, $900,050; 
1926, $1,193,500; 1925, $1,239,500; 1924, $951,- 
000. 

R. M. Ryan, Detroit, Mich. (Equitable Life) 
—1928, _ $20,276,557; 1927, $20,220,970; 1926, 
$20,032,660; 1925, $17,124,276; 1924, $14,005,- 
292. 
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GROUP INSURANCE HAS BIGGEST 
YEAR 
$1,500,000,000 for 1928 Estimated by In- 
surance Official 

“The year that has just come to a close has 
seen the greatest expansion that group insur- 
ance has yet experienced since its introduction 
in 1911,” said William J. Graham, second vice- 
president in charge of group insurance in the 
Equitable Life Assurance Society. “More 
group insurance was placed in 1928 than in any 
previous single year.” He continued: 


While accurate figures on the group insur- 
ance production of 1928 will not be available 
for perhaps two weeks, I estimate that about a 
billion and a half dollars of new group insur- 
ance has been purchased during the last twelve 
months for over another million of American 
workers. 

This means that there is now in force in 
the United States approximately eight billions 
of dollars of group protection. This is con- 
siderably more than was invested in all kinds 
of life insurance in the United States as re- 
cently as the close of 1901: 

The rise of group life insurance since its in- 
ception has been one of the astounding develop- 
ments of both the insurance and the industrial 
relations worlds. The business was introduced 
by the Equitable and, at the end of the first 
full year—1912—there was an outstanding vol- 
ume of $13,172,198. Its growth since has been 
one story of ever-increasing expansion, as il- 
lustrated by the volume in force in the follow- 
ing quinquennial periods: 
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Opportunity 
for Managers 


Are you a capable and steady pro- 
ducer of high quality business and 
possessed of sufficient executive 
ability to train and organize sales- 
men? 

If so, you may be able to establish a 
profitable connection with an excep- 
tionally strong, well established life 
insurance company, doing a _ purely 
non-participating business, which of- 
fers opportunities in the cities of Bal- 
timore, Washington, Cleveland, 
Toledo, Cincinnati, Dayton, Norfolk, 
Birmingham, Atlanta and Detroit. 


Box 700 
Care of THE SPECTATOR 

















December 31, 1918............. $627,008,490 
December 31, $923....5..... 02.0 = 2,468,935,567 
December 31, 1928 .se60..0 5655 *8,000,000,000 





* Estimated. 


The prospects for 1929 are for a new high 
record based not only on the growing popu- 
larity of group life insurance, but also of group 
disability insurance covering disability result- 
ing in temporary loss of wages, and of group 
pension insurance covering super-annuation and 
total permanent disability. 


—The Proceedings of the 22nd Annual Convention 
of the Association of Life Insurance Presidents, which 
was held in New York December 13 and 14, 1928, 
have been issued and make a book of 280 pages. 





OPPORTUNITY FOR 
DISTRICT MANAGER 


who knows how to hire men who can 
sell disability policies (non-cancellable 
policies featured) for a progressive 
Company. Contracts top-notch in 
every detail. 

Direct connections and proper assis- 
tance to right man. 


Territory obtainable in portions of 
Michigan, Indiana, Illinois, Pennsyl- 
vania, Missouri and California. 


It will pay you to write 


INCOME GUARANTY COMPANY 


Income Building 


SOUTH BEND, INDIANA 
Stock Company, Authorized Capital, $1,000,000 








Etna Life’s Winnipeg Appointment 


The A&tna Life Insurance Company has an- 
nounced the appointment of O. Pryce Jones as 
manager at Winnipeg, Man., effective January 
1. He will succeed Robert I. Clancey, who 
was recently appointed dominion superintendent. 

Mr. Jones, who has represented the A£tna 
Life since 1923, has for the past six years been 
manager of the Winnipeg branch office of Dale 
& Company, Ltd., general insurance agents. He 
is cited by Mr. Clancey as a capable executive. 
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FRIENDS EVERYWHERE 


Long established and consistently pro- 
gressive, providing perfect protection 
at a net cost which is notably low, 
and rendering prompt and efficient 
service, the Massachusetts Mutual 
stands out as an. ideal company to 
represent. Many years of square deal- 
ing are back of every one of our 
agents. They find enthusiastic friends 
of the Company everywhere. 


Massachusetts Mutual Life 
Insurance Company 
Springfield, Massachusetts 
Organized 1851 


More Than a Billion and a Half 
of Insurance in Force 
































rights. 





such an agency. 

















Scranton- Pittsburgh, Pa 
General Agency of a Pennsylvania Company 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication invited from those 
with clean records and with ability to handle 
Address 


Exclusive, care of THE SPECTATOR 
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MISSISSIPPI VALLEY 
LIFE SOLD 


New Interests to Merge It With Two 
Other Companies 








J. N. MITCHELL NEW PRESIDENT 





John B. Smith Associated With Him— 
Company Will Occupy New Home 
Offices Soon 

Sr. Louis, Mo., January 5.—The Mississippi 
Valley Life Insurance Company of St. Louis, 
Mo., has been sold and shortly will be merged 
with two other companies to form a single life 
insurance company. with admitted assets of 
about $10,000,000 and approximately $60,000,000 
of insurance in force. 

J. N. Mitchell and John B. Smith of Topeka, 
Kas., and other associates are the purchasers 
of the Mississippi Valley Life. Control of the 
company was obtained by purchasing the North 
American Company of St. Louis a _ holding 
organization which owns 94 per cent of the 
capital stock of the life company. Although 
the consideration paid for the company has not 
been made public it is said to have been ap- 
proximately $450,000. Unofficial reports placed 
the price at from $400,000 to $475,000. 

Mr. Mitchell, who is a former officer of 
the Federal Reserve Life of Kansas City, Kas., 
succeeds J. D. DeBuchananne as president. 

Mr. Smith is a retiring deputy Insurance 
Commissioner for Kansas and has succeeded 
Paul L. Temple, as vice-president and secre- 
tary of the company. 

The Mississippi Valley Life was formed on 
January 1, 1925, under the laws of Illinois to 
succeed the old Kaskaskia Life shortly after 
the home offices of that company were moved 
to St. Louis. In October, 1927, the company 
reinsured the Western Life Insurance Company 
of Chicago and in March, 1928, the Two Re- 
publics Life Insurance Company of El Paso. 

Recently the company underwent a conven- 
tion examination, but the final report on the 
audit has not been released for publication. 
The company now has about $2,000,000 in ad- 
mitted assets and about $15,000,000 of insur- 
ance in force. It does business in Missouri, 
Illinois, Ohio, Texas, Kansas and New Mexico. 

After February 1 the company will move 
from its present offices in the Paul Brown 
Building, Ninth and Olive streets, to 3207 
Washington boulevard, into the Spanish Mis- 
sion type building formerly occupied by the 
Central States Life as its home office building. 
This structure was purchased before the in- 
itiation of the deal with Mr. Mitchell and Mr. 
Smith for the sale of the company. 

Neither Mr. DeBuchananne nor Mr. Temple 
will be connected with the company in the 
future but no other changes in the official 
family of the company are planned at this time. 

Mr. Mitchell confirmed the report that the 
company is now negotiating for the purchase 
of two other companies which will be merged 
with it. One of these companies has assets of 
about $6,000,000 and $40,000,000 of insurance 
in force. The other company is very small. 


TO CONTINUE AVIATION STUDIES 
Dr. Frederick L. Hoffman Will Take South- 
ern Trip 

Dr. Frederick L. Hoffman, statistician of 
Prudential Insurance Company has recently be- 
come director of research of Aviation Business 
Bureau, Inc., of 72 Wall street, New York. In 
February, Dr. Hoffman expects to make an 
extended observation flight from Miami, first 
going to the Bahama Islands by air, returning 
to Miami and then continuing from Miami to 
Havana, Santiago, Port-au-Prince, San Juan, 
Porto Rico, etc. That is as far as the Pan 
American Airways, Inc., is at present operat- 
ing its lines. 

Later in the year, Dr. Hoffman expects to 
make a still more extended flight to the West 
Indies by way of Panama, Central America, 
Yucatan and Havana. 

Dr. Hoffman is making perhaps the most ex- 
haustive study of aviation hazards for insur- 
ance purposes that has even been attempted in 
this or any other country. His work in this 
respect will be carried out in behalf of ten out- 
standing American life insurance companies. 
His investigations are carried on from his home 
at Wellesley Hills, Mass. 


Continental American Life Makes Fine 
Showing 

The Continental American Life Insurance 
Company, of Wilmington, Del., of which Philip 
Burnet is president, makes a strong statement 
as of December 31, 1928. In this, its 21st 
annual financial exhibit, the company shows as- 
sets of $11,126,469, or 119 per cent of liabili- 
ties, while its liabilities amounted to but $9,- 
353,618 (84 per cent of assets), leaving a sur- 
plus to policyholders of $1,772,851, or 19 per 
cent beyond the amount of liabilities. The Con- 
tinental American makes a specialty of insur- 
ing people with the larger incomes, who are not 
merely good average risks but better risks than 
the average, and who buy insurance in substan- 
tial amounts. More than 85 per cent of the new 
business for 1928, which amounted to $15,- 
151,229, was in policies of not less than $5,000,- 
each. The company closed the year with $85,- 
736,444 of insurance in force, this sum being 
over four times as much as the insurance in 
force ten years ago. In 1928 the company 
experienced a low loss and expense ratio and 
demonstrated large earning power, although the 
death rate last year was somewhat increased 
by a recurrence of the influenza epidemic. 
Nevertheless, the net earnings exceeded the re- 
quirments for dividends to policyholders by 
over 50 per cent thereof, and these extra earn- 
ings were not added to the surplus but were 
mainly charged up as a liability and carried to a 
special fund, having in view a further increase 
in the present liberal scale of policy dividends. 


West Coast Life Meeting 
SAN FRANcIsco, CAtiF., January 4.—The an- 
nual convention of the West Coast Life is to 
be held at Del Monte, Calif., in September, 1929. 
Those who qualify for the $125,000 and $250,- 
000 clubs will be the guests of the company at 
the gathering. 


II 


STARTS MEMBERSHIP 
CAMPAIGN 





Life Underwriters Organized as Big 
Army 





PAUL CLARK IN ACTIVE CHARGE 
20,000 Members Set as Minimum Quota 
for National Association Before Wash- 
ington Meeting in September 

Paul F. Clark, president of the National As- 
sociation of Life Underwriters, has organized 
the expected membership campaign of the Asso- 
ciation by means of a mock war. His first move 
was a Proclamation of a State of War, in which 
he says: 

That a state of war is hereby declared to 
exist between the National Association of Life 
Underwriters and the forces led by the bandits 
under General Spendthrift, General Selfishness, 
General Thriftless, General N. O. Budget, Gen- 
eral I. N. Debt, General Neglect, General Pro- 
crastination and General Luxury, these forces 
now operating against the good of the institu- 
tion of life insurance, and, therefore, against the 
public good, throughout the length and breadth 
of our land. 

The first general orders divide the United 
States into eight territories, under the following 
colonels: Julian S. Myrick, S. T. Whatley, 
Ernest Owen, C. C. Day, E. S. Brashears, E. 
J. McCormack, George W. Ayars and Mr. Clark. 
Mr. Ayars receives the title of adjutant gen- 
eral, and Roger B. Hull, manag:ng director of 
the Association, is chief of staff. Each locai 
association is resolved into a regiment, in charge 
of a major. 

The campaign, or draft, is to be continued 
until June 30, at which time it is hoped to have 
the membership of the Association up to 20,000. 
A quota will be set for each Association, and the 
greatest possible aid will be given in meeting 
them. 

The men in charge are al! widely-known 
leaders in Association affairs, and a lively cam- 
paign can be expected. Its success will place 
the Association in the strongest position it has 
ever enjoyed. 


Field Supervisors of Acacia Mutual Meet 

A meeting of the field supervisors of the 
Acacia Mutual Life Association was held at 
the home office of the company in Washing- 
ton, D. C., on January 7, 8 and 9. Presidetit 
William Montgomery presided over the opening 
session, after which the meetings following 
were conducted as round-table discussions, with 
“Field Problems of 1929,” as the principal topic. 

The meetings were attended by the super- 
visors of Acacia who have as their territories 
the forty-five States in which the company is 
licensed to do business. 


Ohio State Life Plans Agency Meeting 

The Ohio State Life Insurance Company 
will hold a meeting of its agents at the home 
office in Columbus, during the first week in 
February. William T. Nash, noted life insur- 
ance educator has accepted an invitation from 
President John M. Sarver to speak at the meet- 


ing. 
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MECHANICS INSURANCE CO. OF PHILADELPHIA, PA. 
NATIONAL-BEN FRANKLIN FIRE INS. CO. OF PITTSBURGH, PA. 
SUPERIOR FIRE INSURANCE CO. OF PITTSBURGH, PA. 
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LOYAL TO PRINCIPLE--TO LOYAL AGENTS, LOYAL 











THE UNUSUAL PROGRESS 
OF THIS COMPANY IS, 
PERHAPS, THE BEST 
RECOMMENDATION OF 
THE CALIBRE OF SERVICE 
IT RENDERS. 





THE EQUITABLE CASUALTY 
AND SURETY COMPANY 


HAROLD SPIELBERG, Chairman of the Board 


Court Square Building 
2 LAFAYETTE ST. NEW YORK CITY 
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FIRE INSURANCE 





JOINS INTERSTATE 
UNDERWRITERS 


John R. Dumont to Head Board Estab- 
lished by Fire Companies 








TO SERVE CHAIN STORES, ETC. 





Former Nebraska Commissioner Chosen as 
Manager of Organization Aiming to 
Combat Use of Inland Marine 
Forms on Interstate 
Business 

John R. Dumont, who has been Insurance 
Commissioner of the State of Nebraska for the 
past four years, was appointed manager of the 
Interstate Underwriters Board at its meeting 
on Tuesday of this week. 

Through his activity in the National Conven- 
tion of Insurance Commissioners, and with a 
backing of many years in the general and local 
agency field, there can-be little doubt that he 
will bring to the Interstate Underwriters 
Board the necessary qualities to start it well 
on its way. 

The Interstate Underwriters Board was 
formed as result of the report of a commit- 
tee appointed by the Eastern Underwriters As- 
sociation to consider the invasion of fire insur- 
ance by distortion of inland marine forms into 
reporting and floater fire forms. The Board 
will furnish to agents and brokers, information 
as to rates and forms under which chain stores, 
branch warehouse stocks and similar lines oa 
property in many States can be covered in con- 
formity with State rating and anti-discriminat- 
ing laws. 

In Rapid City in September the Commiission- 
ers Convention unanimously approved the In- 
terstate Underwriters Board plan so that through 
the choice of a prominent commissioner as man- 
ager, it is felt that the position of admitted 
companies doing business in conformity with 
State laws will be greatly strengthened and the 
public will have the benefit of the broadened 
coverages offer on a uniform basis. 

Mr. Dumont was many years a member of 
the local agency of J. H. Dumont & Son, 
Omaha, and later vice-president of the Love- 
Haskell & Company general agency of Omaha, 
and for the past four years has been Insurance 
Commissioner of Nebraska. 


Will Head San Francisco Brokers 

SAN Francisco, CauiF., January 4— G. A. 
R. Heuer, former president of the Fire Under- 
writers Association of the Pacific, is conceded 
by everyone—except himself—to be certain of 
election on January 9 as president of the In- 
surance Brokers Exchange, for 1929. He is 
the only candidate nominated, and the time 
for putting any other candidate into the field 
closed on December 2, 1928. 





JAMES A. BEHA CHAIRMAN OF GER- 
MANIC FIRE 
Company Started Writing Business Jan- 
uary 2 

At a meeting of the directors of the Ger- 
manic Fire Insurance Company, New York, 
held last week, James A. Beha, who retired 
as Superintendent of Insurance of New York 
on January 1. was elected chairman of the 
board. He is also chairman of the board of 
directors of the International Germanic Trust 
Company and a director of the International 
Germanic Company, Ltd. Julian M. Gerard, 
president of the International Germanic Trust 
Company, was also elected a director of the 
Germanic Fire. 

The Germanic Fire started writing business 
January 2 with a paid-in capital and surplus 
of $2,600,000. The stock of the company was 
subscribed and paid by the International Ger- 
manic Company, Ltd., and stockholders of that 
company and of the International Germanic 
Trust Company. 


New Fire Company Changes Name 

BALtimorE, Mp., January 4.—The name of 
the newly organized fire insurance company, 
running mate of the United States Fidelity and 
Guaranty Company, has been changed to United 
States Fidelity and Guaranty Fire Corporation, 
R. Howard Bland, chairman of the board of the 
new company, has announced. The company 
had been chartered in Maryland under the 
name of United States Fidelity Fire Corpora- 
tion. 

The United States Fire Insurance Company 
of New York protested the name and threat- 
ened to bring suit, asking for a perpetual in- 
junction to restrain the use of the name “United 
States Fidelity Fire Corporation.” 


Firemen’s Case Argued 
(Concluded from page 3) 


not exceeding 50 per cent of the net surplus. 
The amount of these investments held by the 
company exceeding 50 per cent of its net sur- 
plus, and the company officials refusing to 
change their policy, Mr. Beha in 1927 refused 
to grant a renewal of the company’s license. 

“Experience, both in this country and abroad, 
has shown that such investments are desirable 
and advantageous from every viewpoint,” the 
court was informed in behalf of the company. 
“The practice of making them has been espe- 
cially prevalent in Great Britain, some of the 
old British companies having practiced such in- 
vestments with entire success during the greater 
part of the last century. The shorter experi- 
ence of the company has been the same; during 
the period during which it has followed this 
investment policy, it has grown steadily in 
strength and prestige.” 
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FIRE PROTECTION WEEK 
RESULTS 


T. Alfred Fleming Issues Report 








LOSSES MATERIALLY CUT 





Eight Cities Especially Cited for Out- 
standing Activities 


Cities in the United States which were out- 
standing in their activities during Fire Pre- 
vention Week, held last October, were Cin- 
cinnati, Ohio; Dallas, Téx.; Fort Dodge, Ia.; 
Hartford, Conn.; Lakewood, Ohio; Milwaukee, 
Wis.; Springfield, Mass., and Utica, N. Y. The 
international committee for fire prevention and 
clean-up for the National Fire Pretection As- 
sociation, of which T. Alfred Fleming, super- 
visor of the conservation department of the Na- 
tional Board of Fire Underwriters, is chairman, 
has issued a report of merit covering the ac- 
tivities of the recent campaign. 

The judges appointed to review the reports of 
the different municipalities in the United States 
were Ralph Richman, editor of Fire Protection, 
Cincinnati, Ohio; A. S. Dickinson, director of 
conservation of the Motion Picture Producers 
and Distributors of America, and Chas. Vilade, 
who substituted for William B. White, of the 
New York Board of Fire Underwriters. The 
chairman of the merit committee in Canada was 
George F. Lewis, Deputy Fire Marshal of On- 
tario. This merit competition is nct to be con- 
fused with the all-year-round program of ac- 
tivities known ‘as the Inter-Chamber Fire Waste 
Contest, conducted by the Chamber of Com- 
merce of the United States, as the accomplish- 
ments of Fire Prevention Week are but one of 
the many parts of any program conducted by 
permanent fire prevention committees. 

The merit judges chose the city in each State 
or Province having the most constructive pro- 
gram and making complete repor: of activities. 
Reports from 255 cities showed that while the 
average weekly fire loss of these municipalities 
for the previous six months was $994,408, this 
loss was practically cut in two, due to the con- 
centrated inspection and educational program. 
For the week of September 30, preparatory to 
Fire Prevention Week, the fire icss averaged 
$528,333; for Fire Prevention Week, $533,973, 
and for the week following, $570,080. Of these 
cities, 72 reported no fire loss during the week 
beginning September 30. 


Election in O. Edwin Barnes Agency 


The following officers were elected at a meet- 
ing of the directors of O. Edwin Barnes, Inc., 
Brooklyn agent, December 29: President, O. 
Edwin Barnes; vice-president and secretary, 
August B. Sohl; treasurer, Frederick A. Mer- 
schoff. Mr. Sohl was elected a director of the 


company. 
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SCOTTISH UNION’S NEW MATE 

Central Union Incorporated in New Jersey 

The Central Union Insurance Company of 
New Jersey has filed papers of incorporation 
in that State. Its home office will be at 578 
Summit avenue, Jersey City. It will lave a 
capital of $500,000, divided into 5000 shares of 
a par value of $100 each. The incorporators 
included: J. H. Vreeland, M. B. Brainard, L. 
Edmund Zacher, Arthur P. Day, J. H. McCor- 
mick, W. J. Hills, Robert A. Boardman, W. !!. 
Talcott and T. R. Fletcher, all of Hartford, 
and A. MacKecknie, Jr., of Newark. The firs 
meeting of the incorporators will be held at 
75 Elm street, Hartford. 

The new company, which will be a running 


mate to the Scottish Union and National [a- 
surance Company, will write general fire lines, 
marine and inland marine, automobile, aircraft 
and sprinkler leakage insurance. It expects 
to start business shortly and the officers and 
directors will be announced in the near future. 
Henry Roth, a general insurance agent, is to 
be the New Jersey representative of the com- 


pany. 


Southern Surety Fire to Have Large Cap- 
ital and Surplus 

St. Louis, Mo., January 4.—The Southern 

Surety Fire Insurance Company with capital 

of $1,000,000 and surplus of $2,000,000 will be 


a 


formally organized within the next ninety days 
by the same financial interests that control the 
Southern Surety Company, which has its home 
offices in St. Louis, Mo. These interests also 
have the Missouri Life. 


Underwriters Re-Insurance Company Li- 
censed in Illinois 

The Underwriters Re-Insurance Company, of 
Atlantic City, N. J., was licensed in Illinois on 
December 29 last. It is capitalized at $300,- 
000, and its surplus is $150,000. It wil! write 
fire and allied lines. Horace R. Wemple is 
pres:dent and C.D. West is secretary of the 


company. 
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and selling this needed coverage to the 
assured both serves him well and profits 
the Agents. 

Ghere is but one form of insurance 
which will pay the manufacturer for the 
profit which he loses ina fire destroying 
his finished product. 

Ghe fire property damage insur- 
ance, spoken of as straight fire insurance, 



































will repay the loss on this stock only to at risk. 
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be insured under a PROFIGS policy. 

Ghe profit which the manufacturer 
has in the finished stock is subject to 
the same hazard as the sound value of 
the same merchandise and takes the 
same rate. When you insure fin 
ished stock in warehouses 
for manufacturers, you 
should insure all the value 
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ROBE BIRD WITH AMERICAN 
Becomes Assistant Manager of Western 
Department 


Robe Bird, executive vice-president of the 
Milwaukee Mechanics Insurance Company, has 
resigned to become an assistant manager for 
the American Insurance Company of Newark, 
at their Western department in Rockford, Ill. 
He will be associated with Fred D. Hess and 
Harry B. Elmers, the other assistant managers, 
under Charles N. Gorham, manager. 


Mr. Bird is widely known in underwriting 
circles, and particularly so in the Middle West- 





Rose. Brirp 


ern States, where he received his early insur- 
ance training. From the local insurance office 
of H. B. Hobbins, at Madison, in 1902, Mr. 
Bird went to the New York Underwriters 
Agency in Wisconsin as special agent for the 
same company, with headquarters in Chicago 
In 1917 he was called to the head office in 
New York city as superintendent of the special 
tisk department, which position he held until 
he was elected vice-president of the Milwaukee 
Mechanics Insurance Company in 1919. 


Mr. Bird assumed his duties with the Ameri- 
can on January 1. 


PLANS OF GREAT 
EASTERN FIRE 


White Plains Company to Offer Stock 
Soon 








WILL SEEK AGENCY SUPPORT 





Capital to Be $250,000 With Equal 
Amount of Surplus 


Stock of the Great Eastern Fire Insurance 
Company, White Plains, N. Y., now in process 
of organization, will be offered to insurance 
agents in New York, Connecticut and Pennsyl- 
vania, it is announced by President Allan C. 
Stevens, as soon as licenses to sell the stock 
have been issued. A majority of the directors 
of the company are insurance agents, and it is 
proposed to make it an agents’ ccmpany. 

The company was incorporated under the laws 
of New York State, with $250,000 capital, di- 
vided into 25,000 shares, of a pax value of $10 
each, to be sold at $21 each, providing $250,000 
capital, and equal amount of surplus and $25,000 
to take care of organization expenses. The 
Westchester Title and Trust Company of White 
Plains have been appointed trustee to receive 
the proceeds of the sale of stock and to hold 
them until the full amount of stock has been 
sold and paid for. In case all the stock is not 
paid for by November 7, 1930, the trust com- 
pany is to return to each subscriber the amount 
he paid, less the $1 a share for organization ex- 
penses. It is estimated by the company that it 
can secure 200 insurance agents as stockholders 
and as its agents, and that they will give ‘the 
company $200,000 in premiums the first year. 

The officers are as follows: Chairman of 
the board, Frederick H. Hurdman; president, 
Allan C.. Stevens; vice-presidents, Philip A. 
Murray and Sidney W. Goldsmith; secretary 
and general counsel, Charles C. Fenno, and 
treasurer, J. Crawford Stevens. 

The board of directors consists of Frederick 
H. Hurdman, of Hurdman & Cranstoun, ac- 
countants, New York city; J. Crawford Stevens, 
president, Westchester Title and Trust Com- 
pany, White Plains; L. Ward Prince, president, 
Prince & Ripley, Inc., real estate, New York 
city; Charles C. Fenno, attorney, White Plains; 
David Roberts, president, John D. Wyeth & Co., 
Inc., insurance brokers, New York city; Allan 


C. Stevens, president, Knox, Lent & Stevens, 
Inc., insurance agents, White Piains, formerly 
special agent, Phoenix Assurance Company of 
London; Sidney Goldsmith, president, New 
Rochelle Agency, insurance agents, New 
Rochelle, N. Y.; Philip A. Murray, president, 
P. A. Murray Agency, insurance agents, Mount 
Vernon, N. Y,; Leonard W. Thompson, presi- 
dent, Charles Wilson & Co., insurance agents, 
New Haven, Conn., formerly special agent, New 
Hampshire Fire Insurance Company; Charles 
Hoyt Smith, president, Marshall & Sterling, 
Inc., insurance agents, Poughkeepsie, formerly 
special agent, Liverpool and Lond::n and Globe 
Insurance Company ; William J. Richards, presi- 
dent, C. O. Richards & Son, Inc., insurance 
agents, Syracuse; Bernard A. Ruge_ vice-presi- 
dent, Ward Carpenter & Co., White Plains; 
Thomas F. Foley, White Plains, N. Y. 
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Nota Peddler... An 


Insurance Advisor 


F the two types of agents, policy peddlers and 


insurance advisors, those belonging to the lat- 
ter class are always welcomed by clients and prospects. 
They believe in studying the individual problems of 
each customer and mastering the exact details of every 
coverage. + ’ ’ ’ 1 ’ 1 ’ 
Wherever there is a need for protection they 
point it out and show just how some form of insurance 
can be applied. r ’ ’ ’ ’ ’ ’ 
They present the facts and let the policies sell 
themselves. + ’ , ’ ’ ’ ’ ’ 
The success of these insurance “advisors” is due in 
great part to their willingness to seek in turn the ad- 
vice and cooperation of the company. This organiza- 
tion takes pride in its affiliation with such a body of 


men anJ its ability to work with them at all times. 


“| IIVERPOOL, 
wo | ONDON 
~ GLOBE, 


Insurance Co uv 
Executive Offices: 1 Pershing Square 
Park Ave. at 42nd St. New York, N. Y. 


Pacific Coast Dept., San Francisco, Calif. 





THE NATIONAL INSTITUTION WITH A.WORLD WIDE BACKGROUND 








Great American 
Insurance Company 


= New Dork L! 


INCORPORATED - 1872 


STATEMENT JANUARY 1. 1928 


$12,500,.000.00 


RESERVE FOR ALL OTHER LIABILITI 


23,422855.21 


NET SURPLUS 


2 1.060.1 1 9.35 
56,982.974.56 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$33,560,119.35 


LOSSES PAID POLICY HOLDERS 


$194,691,909.09 


HOME OFFICE 
ONE LIBERTY STREET, NEW YORK CITY 


WESTERN DEPARTMENT 
310 South Michigan Avenue, Chicago, Il. 
CG. R. STREET, Vice-President 
PACIFIC DEPARTMENT 
233 Sansome Street, San Francisco, Cal. 
CLIFFORD CONLY, Manager. 
MARINE DEPARTMENT 


NEW YORK—Ww. H. McGee & Co., General Agents, 11 So. William Street 
SAN FRANGISCO—George L. West, Manager, 233 Sansome Street 
CHICAGO—Wam. H. MoGee & Co., Gen’! Agts., Insurance Exchange Bidé. 


AGENCIES THROUGHOUT THE UNITED STATES AND CANADA 























AGENTS WANTED 
FIRE AND ALLIED LINES 


American Equitable Assurance Company 
Knickerbocker Insurance Company 
Brooklyn Fire Insurance Company 


Merchants and Manufacturers Fire Insurance 
Company 
Incorporated 1849 
New York Fire Insurance Company 
of New York 
Incorporated 1832 
Large capacity on acceptable classes 
Write us at 
Home Office 
92 WILLIAM ST. NEW YORK, N. Y. 





Thursday 
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MADE SOLE MANAGER 


Charles A. Bickerstaff Heads Southern De- 
partment of Fireman’s Fund 


Charles A. Bickerstaff, joint manager of the 
southern department of the Fireman’s Fund 
group at Atlanta, has been advanced to the po- 
sition of sole manager for the South. The 
southern business of the group has heretofore 
been supervised by Edward T. Gentry and Mr. 
Bickerstaff. Mr. Gentry has retired because 
of impaired health after twenty years of active 
service with the Fireman’s Fund and its com- 
panies. He is one of the foremost insurance 
officials in the South. 

Mr. Bickerstaff entered the local department 
of the old Atlanta Home in 1906 as a solicitor. 
He was made manager of the local department, 
then assistant secretary of the company and 
later secretary. While secretary he acted also 
as general agent for the Hamburg-Bremen for 
four years on southeastern States. He left the 
Hamburg-Bremen in 1915 to join the Fireman's 
Fund group as assistant manager. He-is presi- 
dent of the Insurance Library Association of 
Atlanta and a director of the Atlanta Realty 
Corporation, Continental Trust Company and 
other institutions. 


American Equitable’s Statement 


The American Equitable Assurance Company 
of New York reports profits for the first nine 
months of 1928 equal $1,081,009.92, equivalent 
to $6.32 per share on the average number of 
shares outstanding during said period, and to 
$3.60 per share on the 300,000 shares outstand- 
ing on September 30th. 

The 100,000 shares of $5 par value stock out- 
standing during the first half were increased 
to 300,000 shares on June 30th by the payment 
of $2,000,000 of additional funds into the com- 
pany’s treasury. $1,000,000 of this amount was 
applied to capital, increasing that item to $2,- 
000,000 and $1,000,000 was applied to surplus. 

The profits of $1,081,010 were distributed as 
follows: $650,000 to voluntary reserve for 
contingencies, increasing said item to $1,400,- 
000 ; $237,500 was paid in dividends on the com- 
mon stock, and the balance of $193,509 was ap- 
plied to net surplus. 


On September 30 the assets of the company 
aggregated $8,962,682. 

The company is now on a $1.50 annual divi- 
dend basis. 


Hanover Fire Starts Canadian Business 


MontTrEAL, CAN., January 4.—The Hanover 
Fire Insurance Company of New York, which 
recently secured a license to do business in 
Canada, opened its Canadian office on January 
1, in the Insurance Exchange Building, Mon- 
treal. Alex. M. Stewart is manager for Can- 
ada. Carl M.-+Henderson, who for the past 
nine years has been inspector for the Northern 
Assurance for Ontario, is appointed to a sim:- 
lar position with the Hanover Fire, and will 
have his headquarters in Toronto. 





DISCOURAGES GOVERNMENT CROP 
INSURANCE 
Secretary of Agriculture Finds Many Draw- 
backs 

WASHINGTON, D. C., January 7.—No decision 
as to the advisability of the Federal Govern- 
ment engaging in the business of crop insur- 
ance should be made until a thorough “factual” 
study of the whole matter is made, according to 
Secretary of Agriculture Jardine, who this week 
submitted to the Senate a report on the ques- 
tion asked for in a resolution adopted last 
year. 

Citing the two outstanding failures to inaugu- 
rate crop insurance in 1917 and 1920, the Secre- 
tary. in his report called attention to the fact 
that many attempts have been made to estab- 
lish the business, most of which have been un- 
successful although, he contends, this does not 
prove that private companies cannot make cron 
insurance pay. 

If the Government were to enter the business, 
he told the Senate, it would face difficulties 
even greater than those of the private com- 
panies, and would run into endless trouble in 
the making of rates, with complaints from sec- 
tions where severe crop hazards necessitated 
high rates, and would also have difficulty in re- 
fusing insurance to those who, because of shift- 
lessness or for other causes, should not be ac- 
cepted. 

Probably the chief drawback seen by the 
Secretary, however, is the farmers’ attitude. 
“While it must be admitted that the jarmer’s 
need for crop insurance is real,” he declared, 
“his recognition of this need, to the extent of 
being willing to purchase crop insurance if 
available on equitable terms, is far less certain.” 

* 


Automobile Appoints George A. Garrett 

Hartrorp, Conn., January 7.—George A. 
Garrett, for the past year or so superintendeut 
of the fire department of the San Francisco 
branch office of the Automobile Insurance Com- 
pany of Hartford, Conn., has been appointed 
State agent for Eastern Ohio, according to 
an announcement just made by the company. 
Mr. Garrett was formerly employed in the 
company’s home office at Hartford, Conn., as 
superintendent of the service department. Be- 
fore that, he was Indiana State agent. 


Premier Fire Bought by Insurance Invest- 
ment Trust 

BALTIMoRE, Mp., January 5— The Premier 
Insurance Corporation of America, the $4,000,- 
000 fire insurance company recently iicorpo- 
rated under the laws of Maryland, has been 
purchased outright by the Insurance Investment 
Trust, Inc., which is now preparing for activity 
according to a statement made at the office of 
the latter company in Baltimore. 

The Insurance Investment Trust, which is 
capitalized at $5.000,000, will own and hold in- 
tact the entire capital stock of the Premier In- 
surance Corporation, which will be operated as 
a board company writing fire insurance at 
standard rates, in every State of the Union. 
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ROYAL APPOINTMENT 
George F. Neiley Assistant Manager of 
New York Department 

George F. Neiley has been appointed assistant 
manager of the New York department of the 
Royal Insurance Company and assistant man- 
ager of the fire branch of the American & For- 
eign Insurance Company. Mr. Neiley was grad- 
uated from the United States Naval Academy 
at Annapolis in.1914. He served in the United 
States Navy as a commissioned officer, holding 
ranks from ensign to lieutenant-commander un- 
til August, 1923.. In that month he entered the 
employ of the. New England department of the 
Insurance Company of North America at Hart- 
ford, and was later transferred to Philadelphia. 
He joined the Royal Insurance Company in 1927 
and was made executive special agent of that 
company and of the American & Foregn in 
May of last year. He is the eldest son of the 
late George Neiley of the firm of Field & 
Cowles of Boston and so comes from a family 
which has been connected with the Royal for 
nearly a century. 


Associated Fire and Marine Starts 

San Francisco, Cauir., January 3.—With 
floral tributes, good wishes, and new lines of 
business, the Associated Indemnity Corpora- 
tion and the Associated Fire and Marine were 
officially greeted by “the street” when they 
opened their spacious new offices at 348 Pine 
street, San Francisco, on January 2. 

C. W. Fellows, president, and W. L. Wallace, 
vice-president and general manager of the fire 
company, were on hand to receive the many 
hundreds of friends. CC. L. Larson, superin- 
tendent of agencies for the fire company, was 
the official dispensor of cigars and cigarettes. 


Consider San Francisco Protection 

San Francisco, Cauir., January 4—The 
Los Angeles Chamber of Commerce, on Jan- 
uary 3, called a special meeting to consider the 
fire defenses of Los Angeles, with Fire Chief 
Ralph J. Scott as the principal speaker. From 
San Francisco, the following journeyed to the 
City of Angels and were in attendance at this 
assembly: Charles H. Lum and Jay W. Stev- 
ens of the National Board of Fire Under- 
writers, Harry F. Badger of the Board of Fire 
Underwriters of the Pacific, and Frank J. 
Agnew of the Fireman’s Fund. 


Claris Adams to Speak Before Massachu- 
setts Federation 

Boston, Mass. January 7.—Claris Adams, 
general counsel of the American Life Conven- 
tion, will speak before the Insurance Federa- 
tion of Massachusetts in this city on the occa- 
sion of the annual meeting, January 23, at the 
City Club. In securing Mr. Adams, who is not 
only an outstanding figure in the legal side of 
the life insurance business but an orator, the 
Federation which is composed largely of fire 
and casualty men has departed from its usual 
custom of having a speaker who is prominent 
in its own lines of insurance. 
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EXPANSION PROGRAM 


Beginning with the New Year we will make appli- 
cation to enter the New England and Atlantic Sea- 
Board States also the Pacific Coast States. 


Our Financial Plan includes over $3,500,000.00 new 


Capital and Surplus. 


Correspondence is now solicited from Agents in this 
new field who may desire to represent a multiple line 
casualty and surety company with an eight year rec- 
ord of progress and achievement. 


DIRECTORS 


H. A. Bishop 
Banker; Director, Western Union Telegraph Com- 
pany, Bridgeport, Conn. 

C. W. Borg 
Founder of Borg & Beck Corporation (now Borg 
Warner), Rock Island, Illinois. 

M. H. Calderwood 


Banker: President, Mississippi Valley Fair & Exposi- 
tion; Ex-President, Iowa Bankers’ Association, Daven- 
port, Iowa. 


Jeremiah F. Connor 
Attorney, New York City. 


George E. Decker 
President of the Register Life Insurance Company; 
Director of the American Commercial & Savings 
Bank, Davenport, Iowa. 
H.C: Kahl 
Director, Citizens Trust & Savings Bank; Vice Presi- 
dent, Walsh Construction Company, Davenport, Iowa. 
M. Landauer 
Member of the firm of Simon & Landauer, Daven- 
port, Iowa. 
Alfred C. Mueller 
Capitalist and Attorney at Law, Davenport, Iowa. 


Charles Pausner 
Vanderpoel, Pausner & Jefferson, Inc., New York 
City. 


Charles D. Robbins 
Charles D. Robbins & Co., Members New York Stock 
Exchange, New York City. 


Charles Shuler 
Director, American Commercial & Savings Bank, 
Bettendorf Company; Director and President of the 
Colorado Utah Coal Company, Davenport, Iowa. 


W. L. Taylor 
Vice President and General Manager Federal Surety 
Company: Director & Vice President, Standard Fed- 
eral ‘Fire Insurance Company, Davenport, Iowa. 


W. Irving Throckmorton 
Throckmorton & Company, New York City. 


Percy R. Todd 
President, Bangor & Aroostook Railroad Company, 
Bangor, Maine. 


Frank B. Yetter 
Active Vice President, American Commercial & Sav- 
ings Bank; Director, Register Life Insurance Com- 
pany; Ex-President, Iowa Bankers’ Association, 
Davenport, Iowa. 


OFFICERS 


CHARLES SHULER, President 
GEO. E. DECKER, Vice President 


FRANK B. YETTER, Secretary-Treasurer 
THEO. G. LORENZEN, Assistant Secretary-Treasurer 


W. L. TAYLOR, Vice President & General Manager 


FEDERAL SURETY COMPANY 


Home Office, 





Davenport, Iowa 
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Casualty, Surety and Miscellaneous 
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STATE FUND BILL 
INTRODUCED 


Frank A. Goodwin Files Proposal in 
Massachusetts 








PROVIDES FOR AUTO LIABILITY LINES 





Measure Seeks Supervision of Special Com- 
mission—Blanket Rates Urged 

Boston, Mass., January 7.—The State Fund 
Bill for automobile liability insurance drawn by 
Frank A. Goodwin, former Massachusetts regis- 
trar of motor vehicles, for which insurance men 
and the public have waited with interest, was 
filed to-day with the legislature. The fund 
would be administered by a Commission di- 
rectly under the supervision of the governor 
and counsel, but it also provides for an exam- 
ination of its activities by the Insurance Com- 
missioner. 

Provisions for the investigation of accidents 
by inspectors are features of the measure and 
the fund would be supported out of general 
taxes. Collusion in obtaining settlement of 
fraudulent claims would be punished by a jail 
sentence and the acts of unscrupulous lawyers 
and doctors would be given rigid investigations. 
The injured party would still have his right to 
trial by jury. Passenger cars would be charged 
at the rate of $16 regardless of size or value; 
rucks at the rate of $25 regardless of carry- 
ing capacity; and taxis and rental cars at the 
rate of $50. 

In filing the bill Mr. Goodwin made the fol- 
lowing statement: “I know the insurance in- 
terests will fight to retain the right to milk the 
motoring public but we are ready for the bat- 
tle. Based on the 1928 registration the State 
Fund rates will cost the car owners of Massa- 
chusetts $12,500,000, while under the insurance 
companies’ rates it will cost them $20,000,000.” 


J. William Middendorf, One of Maryland 
Casualty’s Founders, Dies in Baltimore 
BALLTIMorE, Mp., January 7.—J. William 

Middendorf, one of the few remaining found- 

ers of the Maryland Casualty Company, died 

at his home here last week. 

When the Maryland Casualty Company was 
organized through the efforts of the late John 
T. Stone on March 1, 1898, Mr. Middendor{ 
became one of the original directors and he 
was one of the three members of the first 
board of the company who attended the exer- 
cises marking the thirtieth anniversary of the 
company held at its home office last March. 

Mr. Middendorf was born in Baltimore 79 
years ago and in 1873 founded the firm of Mid- 
dendorf, Oliver & Company, starting a banking 
career that made his name well known in finan- 
cial circles in Baltimore, New York and other 
large cities. 


AMERICAN SURETY HAD 
FINE YEAR IN 1928 





A. F. Lafrentz Says Premiums Hit 
Record With $9,917,571 


SURPLUS IS NOW $6,027,831 





Underwriting Profit of $962,659 Is Shown 
—Dividends Were $12 Per Share 

The year 1928 may not have “done right by 
our Nell” with regard to some companies, but 
the American Surety Company of New York 
found it a very friendly and satisfactory twelve- 
month. According to-A. F. Lafrentz, first vice- 
president of the company, the premiums for 1928 
set a new high mark in the history of the or- 
ganization with a total of $9,917,571. The 
company, in addition, had the distinction of 
making an underwriting profit of $962,659, while 
the net income from investments totaled $1,239,- 
358 and the profit on, and appreciation of, secu- 
rities amounted to $225,217. The company’s 
total income from these three items, said Vice- 
President Lafrentz, was $2,427,235. 

Disbursements from this net income included 
$1,200,000 in dividends, or $12 per share of $50 
par value, and were made entirely from invest- 
ment income. As noted recently in Tur Spec- 
TATOR, the company is reducing the par value 
to $25 per share. To its voluntary special re- 
serve and reserve for depreciation of its home- 
office building at 100 Broadway, New York 
city, the company carried $200,000. : 

Mr. Lafrentz said that $1,027,235, the bal- 
ance of the total profit, was added to the sur- 
plus which now, together with the undivided 
profits, amounts to $6,027,831. 


HOWARD OSBORN JOINS EQUITABLE 
CASUALTY AND SURETY 

Noted Executive Will Be Superintendent 
of Agencies After January 15 

The Equitable Casualty and Surety Company, 
New York, through Executive Vice-President 
John L. Mee, has announced the appointment of 
Howard T. Osborn, as superintendent of agen- 
cies. Mr. Osborn will assume his new duties 
on January 15. 

Superintendent Osborn is particularly well 
equipped for this post inasmuch as he served as 
field assistant to Mr. Mee for approximately 
eight years, while they were both with the Na- 
tional Surety Company. Prior to that time, 
Mr. Osborn was in war service while before go- 
ing to the World War he had been branch man- 
ager for the National Surety at Worcester, 
Mass. 

Mr. Osborn is an experienced producer and 
a field executive of long training and proved 
ability and his acquisition should be a real 
asset to the Equitable Casualty and Surety which 
now plans to operate on a nation-wide basis. 
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ASSOCIATED COMPANIES 
TO BE DISBANDED 


Organization Will Wind Up Affairs 
on March 31, 1929 








HAD BEEN FORMED TO WRITE COAL 
MINE BUSINESS 





Hartford Accident, United States Casu- 
alty, Standard Accident and Maryland 
Casualty Are Members 

The Associated Companies, originally organ- 
ized to write coal-mine business, will be finally 
disbanded after March, 1929. All business now 
on the books of the Associated Companies will 
be carried to policy expiration, subject to the 
usual underwriting scrutiny and up to March 
31, 1929, the Associated Companies will func- 
tion as in the past and will continue to under- 
writer new business, but after that date affairs 
will be wound up and the organization con- 
cluded. 

The Associated Companies was formed in the 
fall of 1914 in order to provide a plan for un- 
derwriting coal mine insurance, but this line was 
discontinued on January 1, 1927, as a result of 
the failure of rate-approving authorities to 
sanction adequate rates, and the writing of the 
coal mine compensation classifications was 
dropped. 

When the World War brought the explosive 
and chemical plants into the field so prominently, 
the Associated Companies felt it their duty to 
pioneer in the underwriting of said lines for 
compensation and immediately provided. the 
proper facilities. This business has been con- 
tinued to the present time. 

When the public motor vehicle became such 
a prominent means of transportation, it pre- 
sented another field for pioneering on the part 
of the Associated Companies and in 1919 this 
organization again provided the proper under- 
writing facilities for this catastrophe-producing 
class. 

During the years that the Associated Com- 
panies have underwritten these prohibited risk 
classifications they have made possible the 
the accumulation of reliable statistics for rate 
making purposes and very valuable informa- 
tion for the proper underwriting of the busi- 
ness. 

Since all of these facts are now the property 
of the various members of the Associated Com- 
panies, it is no longer necessary to provide an 
organization for the accumulation of this mate- 
rial, and the executives of the Associated Com- 
panies’ membership, viz.: the Hartford Acci- 
dent and Indemnity Company, Maryland Cas- 
ualty Company, Standard Accident Insurance 
Company and United States Casualty Company, 
therefore, concluded that its mission had been 
fulfilled. 
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Club House Administration Building Power Plant Print Shop Garage 


Agents — 
We have facilities almost everywhere in the United States, Canada, 
Canal Zone, Cuba, Porto Rico, Dominican Republic, Hawaii, 
Virgin Islands, Mexico and Alaska for handling your 
Casualty and Surety lines. 








Maryland Casualty Company 
































Baltimore 
Our Experts Know How Our Services Convince 
Security Mutual Casualty Co. || | THE 
Cash Assets $9,902,640 Cash Surplus $2,710,000 AMERICAN GUARANTY Co. 


COLUMBUS, OHIO 
J. B. Coambs, President 


Fundamentally Right Economically Operated Financially Sound 


The largest carrier in 
the United States of 


Treaty Reinsurance and Catastrophe 

















Excess Insurance on Workmens Compen- 






sation and/or Employers Liability 
All Forms of Public Liability, including 


Automobile and other Casualty Lines 









Inquiries Invited 






F 
“AMGAR” “AMGAR” N 

HENRY W. IVES & CO. eg ee ot | 
United States Underwriting Managers COVERAGE AND ‘ 







AUTOMOBILE PLATE GLASS 
INSURANCE INSURANCE 


“AMGAR” MEANS SECURITY 









75 FULTON ST., N. Y. Telephone Beekman 6727 


FACULTATIVE FACILITIES ON ACCIDENT & HEALTH 
BURGLARY, FIDELITY & SURETY 
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HERBERT P. STELLWAGEN 
GETS NEW POST 





Becomes Assistant Vice-President of 
Indemnity of North America 





RESIGNS AS SECRETARY OF NATIONAL 
BUREAU 





Alliance Casualty Also to Have His Ser- 
vices—Is Experienced Official 


Herbert P. Stellwagen, secretary-treasurer of 
the National Bureau of Casualty and Surety 
Underwriters, has resigned to accept a home- 
office staff position with the Indemnity Insur- 
ance Company of North America and the Alli- 
ance Casualty Company. Mr. Stellwagen will 
have the title of assistant vice-president and 
will have immediate charge of the automobile 
department in addition to general duties. Mr. 
Stellwagen will take over his new duties on 
February 1, 1929. 

In addition to his official position with the 
National Bureau, Mr. Stellwagen has acted as 
secretary of the Casualty Acquisition Cost 
Conference and as secretary of the Fidelity and 
Surety Acquisition Cost Conference. These 
positions he will also resign. 

By virtue of his connection with the National 
Bureau and with the Acquisition Cost Confer- 
ences, Mr. Stellwagen has been brought into 
contact with the executives of most of the cas- 
ualty and surety companies and with many of 
the prominent agents and supervising officials 
throughout the United States and has made a 
host of friends. . 

Mr. Stellwagen went to the National Bureau 
in March, 1920, and was connected with its auto- 
mobile department. In January, 1924, he was 
elected manager of the automobile department 
and while in that position traveled extensively to 
explain the automobile rate-making process to 
agents’ associations, civic organizations and 
public officials. On April 1, 1926, he was 
elected secretary-treasurer of the National 
3ureau and has filled that position up to the 
present time. 

Mr. Stellwagen is a native of Brooklyn and 
received his education at New York Univer- 
sity. After about fifteen months’ service in 
the army both here and abroad, he entered the 
Statistical division of the American Telephone 
and Telegraph Company and thereafter entered 
the service of the National: Bureau. He is a 
member of the Casualty Actuarial Society, the 
National Republican Club, the Delta Upsilon 
Fraternity, and the University Glee Club of 
New York. 


Major E. E. Johnson Was Honor Guest at 
Apple & Bond Agency Dinner 


Major E. E. Johnson, Jr., vice-president in 
charge of the agency department of the Great 
American Indemnity Company, New York, was 
the guest of honor at a dinner given by the 
Apple & Bond Agency in the Southern hotel, 
Baltimore, last week. The dinner was in cele- 
bration of the record business written by the 
agency during 1928 and Major Johison was 


present as representing the Great American 
Indemnity which is in the Apple & Bond agency. 

Major Johnson has just recovered trom a 
severe attack of influenza and his attendance at 
this agency dinner was his first public appear- 
ance since his illness. He is back on the job 
at the Great American Indemnity home office 
at 1 Liberty street, New York, now. 

MAYFLOWER COMPANIES IN NEW 

QUARTERS 
Plans Under Way for Additional Capital 
and Surplus 

The Mayflower Fidelity and Casualty Insur- 
ance Company and the Mayflower Fire and 
Marine Insurance Company are now located in 
their new home-office quarters on the third 
floor of the Griffith building at 605 Broad street, 
Newark, N. J. 

The companies are planning additional capi- 
tal and surplus, according to President S. J. 
Steiner who says that this will be done “to 
take care of our future growth and to enable 
us to enter a number of other States the early 
part of the year.” 

F. E. B. Scott, whose appointment as vice- 
president and general manager of Mayflower 
Fidelity was recently noted in THE SPECTATOR, 
took office on January 1 and will assume the 
guidance of that organization’s development. 


BLANCHARD & CAIRNS TO HANDLE 
CREDIT INSURANCE 
Made General Agents for London Guaran- 
tee in New York District 

Blanchard & Cairns have been appointed 
general agents for credit insurance in the New 
York metropolitan district by the London Guar- 
antee and Accident Company which has its 
United States branch head office in that city. 

Arthur Blanchard has been with the credit 
insurance division of the London Guarantee as 
special agent for about twenty years and has 
been a successful and competent producer. 

Wiliam K. Cairns, Jr., has been in the credit 
insurance business since 1920 and has, like Mr. 
Blanchard, been a large producer of this class 
of writings. 

The credit insurance department of the Lon- 
don Guarantee and Accident is in charge of 
Oliver J. Matthews as resident manager. 

GEORGE F. HORN PROMOTED 
American Automobile Makes Him Assistant 
Manager at New York 

George F. Horn has been appointed assistant 
manager in the New York office of the Ameri- 
can Automobile Insurance Company and the 
American Automobile Fire Insurance Company 
of St. Louis. Announcement to this effect was 
made by Resident Vice-President F. C. Choate 
at New York. 

The appointment is a merited promotion for 
Mr. Horn who joined the companies’ New York 
office last year. He is an experienced official 
who began his insurance career in 1915 and has 
been connected with the Employers’ Liability, 
London Guarantee and Accident and Zurich 
General companies at New York. He has also 
had agency and brokerage experience. 
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LIBERTY SURETY BOND 
UNDER FIRE 





Legislative Investigator Charges Ir- 
regularities 7 





NEW JERSEY ‘CONTRACTS CAUSE 
INQUIRY 





Company Defended by General Manager, 
Himself State Senate Secretary 

Irregularities in the administration of the 
Liberty Surety Bond Insurance Company, Tren- 
ton, were charged by D. Frederick Burnett, 
counsel for the Davis Legislative Investigating 
Committee in New Jersey, at a hearing held in 
Trenton last week. The inquiry into the com- 
pany’s affairs originated from asse-tions that po- 
liticai influence of its officers has been used to 
get the lion’s shares of contract bonds on State 
construction. 

Allegations that the affidavit submitted by the 
incorporators of the company mis~epresented its 
status were made by the investigator, who also 
said he believed that the company had made an 
improper stock issue for about $3000. Obliga- 
tions contained in the minutes of the corporation 
were omitted from the affidavit, it was said, and 
these ommisions included the employment of 
Meyer Krechmer, journal clerk cf the New 
Jersey Senate as counsel, and the retention of 
Robert M. Johnston, secretary of the Senate, as 
general manager. The Liberty Surety Bond is 
headed by Newton A. K. Bugbee, State Comp- 
troller of New Jersey. 

The investigator alleged that two reports, one 
marked “confidential,” has been secured on the 
company when it was intending to expand into 
other States. Some information in the “confi- 
dential” report was withheld from data sub- 
mitted to the New York State Insurance De- 
partment by the New Jersey Department. It 
was brought out that the idea of having two 
reports was carried out at the suggestion of C. 
A. Gough, Deputy Commissioner of Banking 
and Insurance in New Jersey. Mr. Gough ex- 
plained that it was not customary to give out 
data on the internal affairs of a -ompany when 
supplying information regarding that company 
to insurance departments of other States. 

General Manager Johnston protested at the 
tenor of the hearing, as did one of the com- 
pany’s directors, James W. West. 


C. R. Faulkner Joins Hudson Casualty as 
Field Director 


The Hudson Casualty Insurance Company, 
Jersey City, has announced the appointment of 
C. R. Faulkner as field director for the terri- 
tory comprising Maryland, Pennsylvania and 
Southern New Jersey. Mr. Faulkner has been 
in the insurance business for approximately 17 
years and is at present connected with the Nor- 
wich Union Indemnity Company as its claim 
superintendent in the Philadelphia office from 
which position he resigns as of January 15. 
He has spent must of his years in Pennsylvania 
territory where he has a host of friends among 
the agents. 
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( What would more 
Business mean to 


‘You 


HE BETTER THINGS OF LIFE... requests . . . . a company that will antici- 
the een to afford 4 your me pate your needs. 
the little luxuries you have always wan e : 
.... More business... . and all that the I ~_ msg nena er a ft i See 
term “more business” will mean to you. ndemnity Vompany in the Jast eight years 
One of the best ways to get more business has resulted largely from this company’s 
is to form a connection with a live, growing willingness to help its Agents. Are you 
insurance compiny. A company that can ooking forward to a connection that will 
help you sell—and will: help you grow with a growing company? 
Quit ieieihenls sa seasitilion ond Write us about it. We will be glad to go 
ite as im : : 
financial pablo“ is the company’s willing- iato details. 
ness to give you an extra measure of service. In less than a decade Union In- 
To place in your hands the helpful tools and demnity Company has 
selling aids that will increase production. one of the largest and strongest 
Co-operation of tne highest type .... casualty and surety companies in 
more than a willingness to comply witn America. 


Union Inpvemniry Company 


EXECUTIVE OFFICES EASTERN DEPT. 
Union Indemnity Bldg., New Orleans 100 Maiden Lane, New York 
Bankers & Merchants Fire ! Co. La Salle Fire Insurance Company 
Northwestern Casualty & Surety Company Union Title Guarantee Company, Inc 














CONTINENTAL AMERICAN 


LIFE INSURANCE COMPANY 
WILMINGTON, DELAWARE 


PHILIP BURNET, President 





TWENTY FIRST ANNUAL STATEMENT 
December 31, 1928 


Assets - = = = «= $11,126,469 
119% of liabilities 


Liabilities - = = «= 9,353,618 


Only 84% of assets 


Excess of Assets {$2Pial} foo°sor} $1,772,851 
19% more than liabilities 


New Insurance - = -= $15,151,229 


86% in policies of $5,000 or more 


Insurance in Force - = $85,736,444 


Over 4 times as much as ten years ago 





Specializing on the Larger Policies 


i ler CONTINENTAL AMERICAN specializes on the 

better class of business, the people with the larger incomes 
who are not merely good average risks, but better risks than the 
average, and who insure in substantial amounts. More than 85 
per cent. of the new business for 1928 was in policies of not less 
than $5,000 at the minimum. 

















BANISHING INSECURITY 


History of Insurance from Earliest Days, 
the Circulation of Which Makes Fine 
Insurance Institutional Advertising 
BY HARRY CHASE BREARLEY 


Insurance, the need of it, the recognition of that 
need by the public, and the growth of that recog- 
nition, traced from early days down to today, are 
so clearly and so interestingly set forth, that the 
reader proceeds from cover to cover of this booklet 
without pause. 


Here is a booklet which does not contain one 
sentence that would cause the reader to fee] that an 
attempt was being made to sell him on any form of 
insurance, yet the story is so presented that he can- 
not fail to be impressed with the value of insurance 
protection and the sales-resistance in every case is 
correspondingly broken down. This offers the 
highest type of insurance publicity obtainable. 


Single copy, 25 cents 


100 copies....... $15 1000 copies.... .$100 

SORT Bk ty Sako teva 60 meee ld ews 400 
THE SPECTATOR COMPANY 
CHICAGO NEW YORK 














A POLICY YOU CAN SELL! 
Our Company offers complete protection 
$5,000 
ALL IN ONE POLICY 


Amy MRA QU anions ke ccc ccweesacns $ 5,000 
Any accidemtal Goethe... 6. cccsccccscicdes 10,000 
Certain accidental deaths................ 15,000 


Accident Benefits $50 per WEEK 
for fifty-two weeks. 
$25 per WEEK thereafter 
(non-cancellable) 
Disability Income, Waiver of 

Premiums, etc. 
Also $5,000 “Preferred Risk” Policy—high value— 
low premiums; age 35, $19.91 per $1,000. Endow- 
ment age, 85—Juveniles, age 10 years and upward 
—Monthly Income—Non-medical. 
Insures and assures your client’s future and yours. 
Are you interested in an agency? Our Vice-Pres- 
ident, Eugene E. Reed, will tell you all about it. 
Write him direct—and directly. 


UNITED LIFE 
AND ACCIDENT INSURANCE CO. 


cache INQUIRE! 


New Hampshire 








Thursday 
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SOUTHERN SURETY OPENS 
EASTERN DEPARTMENT 


Organization at New York Now 
Completed 








JOHN A. DIEMAND IN CHARGE 





Experienced Officials and Personnel As- 
sembled for Service and Production 


The Eastern department of the Southern 
Surety Company of New York, of which John 
A. Diemand has charge as executive vice-presi- 
dent, was formally opened at 84 William street, 
New York city, on Monday of this week. The 
Southern Surety, under the direction of Presi- 
dent Norman R. Moray has practically com- 
pleted its home-office organization at St. Louis 
and is thoroughly established in Western terri- 
tory.. 

The Southern Surety’s Eastern department 
has a complete staff of experienced and well- 
known executives headed by Mr. Diemand and 
in charge of capable and organized personnel. 
Associated with Mr. Diemand are Secretary 
John S. Love and Statistician Walter E. Lister 
with a notable array of division chiefs who in- 
clude the following: 

H. D. Watson and Charles A. Morlcck, as- 
sistant managers of the metropolitan depart- 
ment; Clarence Ramsett, automobile under- 
writer; Charles F. McLaughlin, superintendent 
of the burglary and plate glass department; 
William T. Preston, production manager; W. 
J. Schultz, head of the inspection department; 
and Anthony Bruce, chief of the claims depart- 
ment. 

The careers of Mr. Diemand, Mr. Love and 
Mr. Lister were described in THE SPECTATOR 
of December 13, 1928. 

Mr. Watson, who will supervise liability and 
compensation lines, started with the Union Cas- 
ualty Company in 1915. He later joined the 


Etna Life organization, resigning in 1918 to 
join the general agency of that company in 
Syracuse in charge of the underwriting. In 
1926, he joined the New York office of the 
American Employers as chief underwriter and 
later that year joined the Great American In- 
demnity. 

Mr. Morlock has been with the Metropolitan 
Casualty as assistant manager of the New York 
branch office. He was formerly with the 
Bankers Indemnity and Aitna Life. 

Mr. Ramsett started his insurance career in 
1921 in the liability department of the London 
Guarantee and Accident Company at Chicago. 
In the latter part of 1923 he was promoted to 
automobile underwriter and manager of the 
automobile division. 

Mr. McLaughlin began with the New Am- 
sterdam Casualty in 1910. Later he joined the 
7Etna Life, then the London and Lancashire 
Indemnity at its home office in Hartford. On 
returning from war service in France he again 
joined the Hartford Accident and Indemnity in 
its burglary insurance department and was 
later promoted to be assistant superintendent. 
He went with the Metropolitan Casualty in 1928 
as superintendent of its burglary department. 

Mr. Preston started in business in 1906 with 
Chester W. Newman Co. of Yonkers, and in 
1917 became Virginia State agent of the Con- 
tinental Casualty, resigning in 1918 to become 
supervisor of production at the New York of- 
fice of the American Mutual Liability of 
Boston. 

Mr. Schultz started his insurance training 
with the Compensation Inspection Rating Board 
when organized in 1914. Later he joined the 
United States Fidelity and Guaranty as super- 
vising inspector, resigning to become safety 
engineer of the Liberty Mutual. He next joined 
the Employers Liability in a similar capacity. 

Mr. Bruce joined the Southern Surety after 
four years claim experience with the Zurich. 
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SEEK TO CURB AMBULANCE 
CHASERS 





Seven Bills, Aimed at Evils, Intro- 
duced in New York 





WOULD REGULATE ATTORNEYS’ FEES 





Protection of Poor Defendants Is Purpose 
of Legislation 

Seven bills, intended to stamp out the evils 
of ambulance chasing through law changes in 
such legislation as relates to personal injury 
cases were introduced in New York this week 
by Assemblyman Edward S. Moran of Brook- 
lyn. It will be recalled that the ambulance 
chasing investigation under Justice Wasser- 
vogel was launched in accordance with the 
definite suggestion of THe Spectator that the 
Appellate Division of the Supreme Court ap- 
point a referee with full powers. 

The present proposed measures include a pro- 
vision to cut attorneys’ fees in such cases from 
one-half of the damages to one-third, the ex- 
penses to be paid out of this sum. Extension 
of power would be given the trial court in the 
admission or exclusion of evidence and origin- 
als of complaints would have to be verified and 
filed within five days. The intended legisla- 
tion would also prohibit oral retainers or re- 
tainers obtained within fifteen days of the com- 
plainant’s reception at a hospital; provide that 
all settlements must be approved by a court 
and empower the court to fix the attorney’s 
fee; enlarge the court’s power to punish for con- 
tempt in order to penalize lawyers making set- 
tlements contrary to the law and extend the 
crime of perjury to cover false testimony in 
special proceedings and hearings, as well as in 
courts of record. 

Of the bills introduced, Assemblyman Moran 
said: 

If these bills become law it is safe to say 
the interests of the poor defendants will be as 
thoroughly safeguarded as is humanly possible. 
The flood of unnecessary cases which now clog 
the courts will be dried up, and our judges will 
be armed to administer the law better in the 
interests of the State and the just claimant. 
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ARE YOU MAKING PROGRESS? 


If not would you like to know why 
NATIONAL CASUALTY Salesmen forge 
ahead continually? A post card inquiry will 
do. 

We have a complete line of Commercial, 
{ndustrial, Group and Deferred Payment Ac- 
cident and Health policies. A connection with 
this company may be the turning point in 
your life. 


NATIONAL CASUALTY CO. 
Detroit, Mich. 
W. G. CURTIS, Pres. 
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AVIATION [INSURANCE 


WAS ONE OF THE SUBJECTS DISCUSSED 


International Civil Aeronautics Conference 
Washington, D. C. 
December 12, 13, 14, 1928 


This is the most important Aeronautical Confer- 
ence ever held in this country. 


By arrangement with the U. S. Government we 
are permitted to sell copies of the stenographic 
report to anyone who may desire to order them. 


We are making only a limited number of copies. 
If you desire to order the transcript please fill in 
the order blank below and send to us immedi- 
ately. 


Convention Reporting Company 
: 42 Broadway, New York City 








January 10, 1929. 
Convention Reporting Co., 


42 Broadway, New York City. 


Please send us (me) ........ copies of the verbatim report of the International Civil Aeronautics Con- 
ference, held in Washington, D. C., December 12, 13 and 14, 1928, for which we (I) shall pay you 25c 
per page for each copy ordered. 


Name and Title 


CRORES . GIEAT ES BO is i EEA hn bh danas 
Address 


PO 0 i OO Oe & BO. 88 Oe. 6x0 © E060 6 8S Ce ORS oo ae 
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INVESTMENT TRUST FOR’ EM- 
PLOYEES 
Union Indemnity Group Originates Unique 
Welfare Plan 

What is believed to be the first investment 
trust ever organized for the exclusive benefit 
of employees was announced by the Union In- 
demnity Group, of New Orleans, recently. The 
unique feature of this investment trust is the 
fact that the employees are presented with 
shares as a free gift to which no strings are 
attached. 

The plan of operation is simple. $15,000 has 
been set aside by the Insurance Securities Com- 
pany, Inc. (holding company for the Union In- 
demnity Group) to be held in trust for the ex- 
clusive benefit of the employees and invested 
as the employee-directors of the trust fund see 
fit. Shares of stock in this “Investment Asso- 
ciation of the Staff of Union Indemnity Group 
of Companies, Inc.,” are given to the em- 
ployees at Christmas time depending upon the 
length of time they have been employed by th< 
company. Representatives of the employees 
elected by them administer the fund. 


New York Court Decides Excess Can Be 
Recovered Before Primary Insurance 
Excess insurance in New York can be col- 

lected on a loss regardless of the institution of 

suit against the primary insurer provided only 
that, in a verdict rendered on the suit under 
the excess policy, the full amount of the 
primary insurance is credited. That is, the 
status resulting from the action of the Court 
of Appeals affirming a judgment for $12,762 
in favor of Barnett Weingold against the New 

Amsterdam Casualty Company. Weingeld had 

obtained a primary burglary policy for $20,000 

from the National Surety Company and an ex- 
cess policy of the same amount from the New 

Amsterdam Casualty. <A loss, with a claim for 

about $33,000 occurred and both companies de- 

nied liability. Weingold sued against both, but 
the excess policy suit came up first. This re- 
sulted in a verdict of over $10,000 for the 
plaintiff. The verdict was set aside by the trial 
court, but the Appellate Division reinstated the 
verdict. The Court of Appeals subsequently 
affirmed the judgment in the plaintiff's favor. 





Auto Accident Law in France 
(Concluded from page 3) 

is due to human agency (as for instance, exces- 
sive speed), and where the accident is due to a 
fault in the matter itself (for instance, bursting 
of a tire). In the first case, the burden of 
proof is on the victim of the ace:dent, while in 
the latter the guilt of the autombilist was as- 
sumed, and it was for him to prove force ma- 
jeure or similar exonerating circumstances. 

While this method took care of a good many 
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“The Insurance Man’s Restaurant” 


46 GOLD STREET 


Between Fulton and John Streets 
New York City Phone Beekman 9991 

















cases it has been found insufficient, and it is 
felt that the burden of proof is in many cases an 
unjust handicap on the victim o1 the accident. 
This has had as a consequence that the courts 
have become more and more liberal in construc- 
tion of the evidence, and a judgment such as, 
“Whereas, it is evident from the circumstances 
surrounding the case, that it is very likely that 
the driver of the automobile was negligent,” and 
the like, formed the basis of awards for dam- 
ages, where it was felt a strict interpretation of 
the law would work an injustice on the claimant. 

The whole has resulted in a large number of 
conflicting decisions, some judges taking a lib- 
eral view, while others interpreted the existing 
law, formed before automobiles were known, in 
a strict manner 

Humbert Ricolfi, a lawyer of Nice and a 
Deputy in the French Chamber, has proposed 
a special law dealing with automobile accidents 
as follows: ; 

Article 1. This law shall apply to all auto- 
mobile vehicles on public roads. 

Article 2. Persons using automobiles for 
pleasure, or in the conduct of their business, are 
presumed guilty of damages caused by their 
cars. 

Article 3. The presumption set forth in the 
foregoing article shall be voided by the proof 
of force majeure, acts of a third party or fault 
of the victim. 

Article 4. The presumptions under articles 
2 and 3 shall not apply in case of collision be- 
tween two automobiles and an automobile with 
an animal-drawn vehicle. In such cases articles 
1382 and 1385 of the Civil Code shall apply. 

Article 5. The presumption of article 2 shall 
not apply where a person is carried without pay- 
ing a fare. 


SOUTHERN 
SURETY CO. 


General Offices 
9th & OLIVE STS. ST.LOUIS, MO. 











Admitted Assets 


$11,500,000.00 


We Solicit and Write: 


Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Automobile and Burglary 
Insurance. 























25 





REVISED PLAN |FOR 
SELF=INSURANCE 


Excess Coverage to Be Considered by 
Compensation Board 


MEETING ON TODAY 


Limits and Minimium Premiums Defined 
in Actuaries’ Outline 

Excess coverage for self-insurers under the 
revised plan devised by the actuarial committee 
of the Compensation Inspection Rating Board 
will come up for consideration before the annual 
meeting of the Board today. This revised plan 
has the approval of the New York State In- 
surance Department as far as the authority 
of the companies to issue the coverage is con- 
cerned and_its wording, practically in full, is 
as follows: 

1. Excess cover shall be available for duly 
authorized self-insurers in the following form: 

The cover shall provide indemnity for losses, 
including medical, in excess of a specified limit 
($10,000, $15,000, $20,000 or $25,000 as may be 
desired), resulting from a_ single accident, 
whether such accident involves one or more per- 
sons. Such indemnity shall be payable onty 
when the losses actually paid out by the em- 
poyer as the result of the accident in question 
have reached the limit specified in the policy. 
The minimum premium on an excess policy 
shall be the published percentage for the ap- 
propriate classification and limit times $10,000. 

2. Applications which provide excess cover 
on any other basis than that above outlined 
shall be submitted to the board for examination 
both as to form of cover and as to rates, and 
shall not become effective until approved by the 
insurance department in each specific instance. 

3. All policies providing excess cover 
whether under paragraph one or under para- 
graph two shall be filed with the board. Expe- 
rience incurred under such policies shall also 
be filed with the board. 

The rates already filed were reaffirmed for 
use in connection with the “standard” plan out- 
line in paragraph one. In developing these rates 
all classifications were divided into three groups 
according to catastrophe hazard. For each 
group the ratio of expected excess losses over 
$10,000 on a single accident to total losses was 
determined by the use of such statistical data 
as were available and certain factors based on 
judgment. This ratio was reduced to a percen- 
tage of the full average manual rate to which 
was then added a flat loading, representing ex- 
penses which would be as great on excess poli- 
cies as on full cover policies, and a percentage 
loading, representing expenses which would 
vary more nearly in accordance with the excess 
rate, producing average rates for each catas- 
trophe group in terms of percentages of manual 
rates. Similar rates were adopted for excess 
cover over the higher limits as follows: 


Excess Limits 
Catastrophe hazard $10,000 $15,000 $20,000 $25,000 
i 2 17% lo 11% 


ARRAS ore 4% 13%, 
I (5 n'a anos 19% 15% 12% 10% 
pS Pa 16% 13% 11% 9% 


H. C. Chapman Joins London Guarantee & 
Accident 

H. C. Chapman, accident and health superin- 
tendent for the United States Fidelity and Guar- 
anty in Northern New Jersey, has been ap- 
pointed superintendent of the accident health 
department in the Philadelphia branch office of 
the London Guarantee and Accident Company, 


New York. 
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NOW ISSUED IN ONE VOLUME 


SUNDERLIN ON FIRE INSURANCE 


By Charles A. Sunderlin, A. B., LL. B, 
of the Los Angeles Bar 


Secretary and General Counsel of the Insurance Institute of Southern California 


Sunderlin’s Complete Educational Course in Fire Insurance 
Embracing 40 Lectures and a Copious Topical Index 
Can now be obtained bound in 


ONE VOLUME 


at the reduced price of 


$12.50 


Bound in buckram, with stiff cover, or in flexible imitation black leather 


This affords a great opportunity for those interested 
in fire insurance to obtain 


A VALUABLE, UP-TO-DATE TEXT AND REFERENCE BOOK 
AT A LOW PRICE 


These Lectures deal with the following general subjects: 


1—The Policy Contract—General 
2—Insurable Interest 
3—Public Relations 
4—State Regulation or The Police Power 
5—Cooperation and State Supervision 
6—Co-Insurance 
7—Valued Policies 
8—Professionalizing the Fire Insurance Busi- 
ness 
9—Construction and Operation of the Policy- 
Contract 
10—The Fire Insurance Rate 
11—Fire Insurance Reserve 
12—Agency and Brokerage 
13—Premiums 
14—Fire Prevention 
15—Waiver and Estoppel 
16—Coverage 
17—-Misrepresentations 
18—Warranties 
19—Matters Voiding Policy 
20—Matters Suspending Insurance 
21—Chattel Mortgage Clause 


22—Fall of Building Clause 

23—Negligence 

24—Cancellation 

25—Risks and Causes of Losses 

26—Requirements in Case of Loss 

27—Ascertainment and Amount of Loss—Ap- 

praisal 
28—Options of Company in Case of Loss 
29—Apportionment of Loss—Pro Rata Lia- 
bility 

30—Loss—When Payable—Non-Waiver by Ap- 
praisal or Examination 

31—Adjustments 

32—Subrogation 

33—Insurer’s Liability 

34—-Mortgagee Interests 

35—Earthquake Clauses 

36—Use and Occupancy—Profits and Com- 
missions—Rents and Leaseholds 

37—Floating, Excess and General Cover Con- 
tracts 

38—Miscellaneous Forms 

39—Endorsements 

40—Reinsurance 


The broad scope of the Lectures, indicated by the above titles, renders them of incalculable value, as 
both text and reference works, to both men actively engaged in the fire insurance business and those con- 


templating entering it. 


It will be found of genuine service by executives, underwriters, adjusters, general, 


special and local agents; insurance brokers, lawyers and the public. 
In Sunderlin’s Lectures are answers to thousands of practical, every-day fire insurance questions, as 
determined by the courts. The user of these Lectures can fit himself the better for the intelligent handling 


of his business. 


TAKE ADVANTAGE OF THE LOWERED PRICE—DO IT TODAY! 


The 40 Lectures and Index, complete in one volume 


In Buckram binding 


Price, $12.50 
THE SPECTATOR COMPANY 


CHICAGO 
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INSTALLMENT PREMIUMS FOR AUTOMOBILE 


INSURANCE 


Travelers Insurance Company Introduces System Successfully 


the casualty insurance business in 1928 

was the decision of the Travelers Insur- 
ance Company of Hartford to introduce the de- 
ferred payment premium plan in respect to au- 
tomobile insurance and the consequent resigna- 
tion of the Travelers Insurance Company and 
the Travelers Indemnity Company from the 
National Bureau of Casualty and Surety Under- 
writers. By this move the Travelers identifies 
the insurance business with an important eco- 
nomic development which has revolutionized 
selling methods in countless other fields of en- 
deavor. If the Travelers succeed in this venture 
it will only be a matter of time before other 
companies will follow suit and the installment 
principle will be universally applied in the in- 
surance business. Such being the case, it is 
likely that the step may ultimately prove itseif 
to have been an epochal one and that because 
of it the insurance business is standing on the 
threshold of one of the most important phases 
in its history. 

Since the installment premium plan in in- 
surance is the natural outgrowth of installment 
selling in other industries, in essence it is simi- 
lar to the general theory underlying its de- 
velopment in those lines, and is consequently 
subject to the same criticism. Accordingly, an 
examination into some of the examples of in- 
stallment selling as represented in various types 
of business is of more than academic interest to 
insurance men at this time. 

To the basic idea and practice of installment 
tredit the insurance business in no stranger. 
Probably the most striking example of the suc- 
cessful application of this theory to a great 
business is to be found in life insurance. The 
idea is here worked out completely, for what 
we have is the-purchase of an estate on the in- 
stallment plan with the party extending the 
credit reserving the right to withdraw the com- 
modity upon the failure of the debtor to meet 
the stipulated payments. For that matter, the 


P ERHAPS the outstanding development in 


Tried in Other Lines of Business 


system of installment credit, as distinguished 
from its more complicated developments, is in- 
volved in the sale of almost all types of in- 
surance; but to trace accurately the origins of 
the Travelers plan one must look to the auto- 
mobile business and the succession of logical 
steps which resulted in the complete adoption 
of the installment system in that business. 

In his great book “The Economics of In- 
stallment Selling,” Professor Edwin R. A. 
Seligman of Columbia University, shows that 
the automobile industry assumed first place in 
the country’s production in 1923, whereas a 
decade previous its importance was compara- 
tively negligible. With such a strenuous spurt 
of production over a brief period of time and 
the attendant lowering of prices, the business 
was faced with a need for new sales methods. 
Within a few years the automobile had been 
transposed from a luxury to a necessity and 
more and more purchasers were being recruited 
from the middle and lower classes. The desire 
of the wage-earner without ready cash to own 
an automobile led naturally to the sale by in- 
stallments, a method which the consumer had 
already become acquainted with in the purchase 
of homes and home furnishings. 

Another cause of equal importance—one 
emanating from the dealer rather than the con- 
sumer—is pointed out as bringing about the 
development of installment selling in the auto- 
mobile business. In its early stages, particu- 
larly, the business was highly seasonal. Sales 
were concentrated in certain seasons of the 
year, namely, spring and summer, with the re- 
sult that dealers and manufacturers found them- 
selves confronted with the difficult problem of 
handling an accumulated stock in the off-sea- 
sons. The manufacturers had reached a point 
where they began to appreciate what Professor 
Seligman terms a “commonplace in economic 
history,” namely, that the advantages of mass 
production, which would render possible a lower- 
ing of the price and a capture of the market 
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were more or less dependent upon an even and 
continuous output. It can be readily seen howa 
replacement of the uneven cash sales system by 
the steady stream of installment payments re- 
lieved the troubles of the individual dealers 2s 
well as the distributors who were previously 
confronted with the problem of paying cash for 
large quantities of automobiles, to say nothing 
of expenditures for storage. 

Other factors, of course, played a large part 
in the development of installment selling in the 
automobile industry but the main forces were 
those two influences here sketched: the desire 
of the purchaser to, be provided with a method 
of payment commensurate with his limited in- 
come and the desire of the manufacturer to 
maintain the high speed of production while 
preserving an even, steady rate of output. 

The evolution of the Travelers system follows 
along similar lines. As before mentiored, the 
automobile industry leads all other industries 
in the United States in point of production. 
The number of individual passenger cars and 
trucks in the United States number more than 
25,000,000 and their total valuation must approxi- 
mate $10,000,000,000. Despite intensive selling 
of this vast field by insurance salesmen through- 
out the country, it is estimated that less than 
one-third of the motor vehicles have been sup- 
plied with automobile liability coverage. Colli- 
sion and property damage, though important 
lines from an insurance company point of view 
are likewise small in comparison with the ob- 
vious need. It is hardly logical to suppose that 
under-insurance, at this stage of the game, is 
due to unacquaintance on the part of the auto- 
mobile owners with the existence and desir- 
ability of the various forms of coverage. The 
Travelers have surveyed the situation and have 
elected to believe that the discrepancy is due to 
the method of selling automobile insurance. 

They have followed a line of reasoning which 
holds that the average owner of an automobile 

(Concluded on page 33) 
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AMERICAN MINE OWNERS CASUALTY 
CORPORATION 
Huntingdon, Penna. 
Will Take Over Business Controlled by In- 
surance Management Corporation 

The American Mine Owners Casualty Cor- 
poration of Huntingdon, Penna., which was or- 
ganized over a year ago to take over the coal 
mine department of the Metropolitan Casualty 
Insurance Company of New York, is adding a 
new class of business to its books. The busi- 
ness now controlled by the Insurance Manage- 
ment Corporation, which is placed in various 
stock and mutual carriers, will be transferred 
to the American Mine Owners. 

The American Mine Owners under the presi- 
dency of Evan I. Reese, has displayed an ability 
to handle profitably a very difficult type of 
business, that of workmen’s compensation on 
mines. Originally limited to Pennsylvania, 
the company has since extended its operations 
to Alabama, Illinois, Indiana, Kentucky, Vir- 
ginia and Tennessee. The business of the In- 
surance Management Corporation will add con- 
siderably to its premium volume. 


AMERICAN MUTUAL CASUALTY 
COMPANY 


Clayton, Me. 


Department Suspends Company’s Opera- 
tions 


Through the action of the Missouri Insur- 
ance Department the operatiéns of the American 
Mutual Casualty Company of Clayton, Mo., 
have been suspended. It is said that the com- 
pany has assets of but $18,000 to meet {iabili- 
ties of $32,000. 

The company was organized in 1921 as the 
American Farmers Mutual Auto Indemnity 
Company and assumed its present title in 1925. 
Part of the American Mutual Indemnity’s 
downfall is attributed to its reinsurance con- 
tracts with the Lincoln Casualty of Springfield, 
Ill., which failed two years ago. 


AMERICAN SURETY COMPANY 
New York, N. Y. 
Stockholders Vote Reduction in Par Value 

Stockholders of the American Sureiy Com- 
pany, New York, at a meeting January 8, 1929, 
voted to reduce the par value of the company’s 
stock from $50 a share to $25 a share, at the 
same time increasing the number of shares from 
100,000 to 200,000. The capital of the Ameri- 
can Surety is $5,000,000. The New York In- 
surance Department has already approved the 
move. 

The American Surety Company will show an 
excellent statement for the year ending De- 
cember 31, 1928. Its net premium income 21 
$9,917.571 set up an all-time record for the com- 


pany, while its admitted assets of $23,628,273 
represent an increase of $1,744,286 over the 
corresponding item for 1927. 

In addition to securing a large premium vol- 
ume the company was also able to extract a fine 
profit from these writings. The net under- 
writing profit secured by the company in 1928 
was $962,659 which, in addition to income from 
investments of $1,239,358, plus profit on and 
appreciation of securities amounting to $225,- 
217, gave the company a total net income of 
$2,427,235. After deducting $1,200,000 paid out 
in dividends and $200,000 set aside as a special 
voluntary reserve, the company was able to add 
a balance of $1,027,235 to the surplus account 
which now exceeds $6,000,000. 


CONTINENTAL CASUALTY COMPANY 
Hammond, Ind. 


Insurance Departments of Indiana, New 
York and Kansas Examine Company 
as of June 30, 1928 


The insurance departments of Indiana, New 
York and Kansas have participated in and com- 
pleted the regular triennial examination of the 
Continental Casualty Company of Hainmond, 
Ind. The period under review was from June 
30, 1925, to June 30, 1928. 

The conclusion of the report is stated by the 
examiners as follows: 

“This report shows the company to be in 
sound financial condition with admitted assets 
of $21,532,226.61 and a surplus and voluntary 
reserve of $5.157,763.11 over all liabilities, 
which with its capital of $3,000,000.00 provides 
a surplus to policyholders on the Indiana basis 
of $8,157,763.11. 

Since the last examination the net premiums 
have increased from $6,857,236.36 for the six 
months ending June 30, 1925, $8,047,091.16 for 
the six months ending June 30, 1928; the ad- 
mitted asests have increased from $13,632,574.82 
to $21,532,225.91; the liabilities from $10,067,- 
392.58 to $13,374,463.50 and the surplus from 
$1,565,182.24 to a surplus and voluntary reserve 
of $5,157,763.11.” 

The following is the gain and loss exhibit 
on the Indiana basis for the three-year-period 
under review as shown in the report: 


UNDERWRITING 
Prosiummn cata 6. oo oiuiiik gs s ss ok Os $40,811,039 .09 
Loss from underwriting profit and loss 
MOIR. chaps is uw arp sexe ea Ok sa rodae 127,607 .73 
Underwriting income earned........ $40,683,431 .36 
Losses and loss expenses 
SROIMTOE «65.5. cee es $21,529,143 .57 
Commissions incurred... 11,076,538 .96 
Taxes incurred......... 1,160,225 .17 
Overhead expenses in- 
CONN 6.440 sence Sans 6,522,903 .40 
Total losses and expenses incurred... 40,288,811.10 
Gain from underwriting............ 3. 394,620 . 26 


INVESTMENTS 
Interest and rents earned............00+ $ 1,884,941 .90 








Gain from sale of securities............+ 
Gain from sale of real estate...........- 
Gain from change in difference between 


666,285 .99 
559 .92 


book and market value of securities. . 285,541 .86 
Gain from adjustment in book value of 
MEIED. s'o.c ov dcaiewune however seeds 29,542.16 
oS RR ener ee ee ee IER SIO $ 2,866,871 .83 
Loss from sale of se- 
ere: $ 22,536 .94 
Loss from sale of real 
ties niibosnnne 1,957 .66 
Loss from adjustment in 
book value of securities 9,299 .57 
Loss from adjustment in 
book value of real es- 
GENRES. so sic weiss ss B,--4 2 
I t a fes : : 
a sa ial 163,191.22 
Gain from investments...........+- $ 2,703,680.61 
RECAPITULATION 
Gain from contribution to surplus by 
URSEEEINS 6S ac'arae 6s,0: 4:0 016.6 6.07b.054,614. 0° $ 2,325,280. 4 
Gain from underwriting..........-+e0++ 394,620 
Gain from investments..........+0++++- 2,703, "680. ‘ 
ao et ee et err ere $ 5,423,580.87 
Dividends to stockholders: 
Es ood Grins neko $ 1.181008 - 
Miia cuuiscaikie eters cuem ‘ 
dain ——ne «ROOD 
Net gain to surplus.........e0ee00- $ 3,592,580.87 
30, 1925, per examiner’s 
Se eines ieee 1,565,182.24 
= 30, 1928, per examiner's 
Voluntary reserve... $ bpd aon: . 
SONG s 4.00 tp -oe »500, 5,157,763.11 
Net gain to surplus...........e008- $ 3,592,580 .87 


GENERAL SURETY COMPANY 
New York, N. Y. 
Builds Capital Up to $4,000,000 


Capital of the General Surety Company, New 
York, which began business in January, 1928, 
has been substantially increased. Sixty thou- 
sand additional shares have been issued and paid 
for, thereby increasing the capital from $2,- 
500,000 to $4,000,000 and adding $5,262,500 to 
surplus. 

The General Surety had strong resources to 
begin with, its initial capital being $2,500,000 
and its starting surplus $4,000,000. With its 
present capital of $4,000,000 and its net surplus 
something more than $8,500,000, the General 
Surety, in point of surplus to policyholders, be- 
comes the second largest single line surety com- 
pany in the country. 

The General Surety Company was organized 
by the National American Corporation, a hold- 
ing company of large interests. The new 
funds acquired by the surety company have been 
invested in the stock of the Realty Foundation, 
Inc., and the State Title and Mortgage Com- 
pany, also subsidiaries of the National Ameri- 
can. 

Important financial interests are identified 
with the General Surety. The president of the 
company, C. Stanley Mitchell, is also president 
of the Central Mercantile Bank & Trust Com- 
pany, and John A. Dilliard, secretary and treas- 
urer, is vice-president and treasurer of the Na- 
tional American Company. The directors are 
all prominent bankers and financiers among 
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them being Frank Hedley, president of the In- 
terborough Rapid Transit Company; Julian 
Gerard, president of the International Ger- 
manic Trust Company ; Barron G. Collier, presi- 
dent of the Street Railways Advertising Com- 
pany, and David H. Knott, president of the 
National American Company and of the hotel 
chain bearing his name. 


GLENS FALLS INDEMNITY COMPANY 
Glens Falls, N. Y. 
Raises Capital to $1,000,000 

The Glens Falls Indemnity Company of Glens 
Falls, N. Y., organized in August, 1927, by the 
Glens Falls Insurance Company with a capital 
of $750,000 is increasing the latter item to 
$1,000,000. By the same move $100,000 is added 
to surplus. 


MASSACHUSETTS BONDING AND IN- 
SURANCE COMPANY 
Boston, Mass. 

Reduction in Par Value Recommended 

In keeping with a tendency noticeable in the 
financial ‘conduct of many insurance companies 
of late, the Massachusetts Bonding and Insur- 
ance Company, Boston, Mass., is reducing the 
par value of its stock from $100 a share to 
$25 a share, provided the stockholders ratify the 
recommendation to that effect voted by the 
board of directors at a recent meeting. At 
the same time the number of shares will be in- 
creased from 40,000 to 160,000 so that the capi- 
tal which is $4,000,000, remains intact. 

It was also recommended by the finance com- 
mittee that the dividend on the old stock, which 
is $14 annually, be increased to $16, through 
the declaration of a quarterly dividend of $4 a 
share. When the directors meet again it is 
likely that the new stock will be placed on a $4 
annual dividend basis. 


NATIONAL PROTECTIVE COMPANIES 
Boston, Mass. 

Loyal and Ridgely Protective Companies 
Join Forces 

The National Protective Companies has been 
organized in Massachusetts for the purpose of 
acquiring the stock of the Loyal Protective In- 
surance Company of Boston and the Ridgely 
Protective Association of Worcester. Both 
companies are old established organizations 
which have been writing health and accident 
insurance on Odd Fellows and Masons. They 
operate on a nation-wide basis and have a com- 
bined premium income of about $2,250,000 a 
year, 

The authorized capitalization of the stock 
consists of 200,000 shares of no par value. 
Shares are being offered by New York and 
Boston houses at a price of $41.50 a share. 

E. M. Allen, executive vice-president of the 
National Surety Company, New York, is on 
the board of directors. Other members in- 


clude: Allan Forbes, president, State Street 
Trust Company; C. M. Goodnow, president, 
Loyal Protective Insurance Company; Melville 
F. Heath, president, Ridgely Protective Asso- 





ciation; John Hoar, treasurer, National Pro- 
tective Companies; J. Amory Jefferies, Childs, 
Jefferies & Co.; J. Lothrop Motley, Storey, 
Thorndike, Palmer & Dodge; Thomas Motley, 
Curtis & Sanger; Francis R. Parks, secretary, 
Loyal Protective Insurance Co.; Bayard Tuck- 
erman, Jr., O’Brion, Russell & Co. 


NORTHEASTERN SURETY COMPANY 
New York, N. Y. 


Completes Increase in Capital 


The recently authorized increase in the capital 
stock of the Northeastern Surety Company, 
New York, has now been fully paid in. The 
new issue consisting of 5500 shares, par value, 
$10, added $550,000 to capital and $205,000 to 


surplus. 


The Northeastern Surety began business in 
August, 1927, with a capital of $250,000, which 
was subsequently increased in December, 1928, 
to $550,000. The present increase just <loubles 
the company’s resources, giving it a capital of 
$1,100,000 and a net surplus of around $335,000. 

The company writes fidelity and surety pro- 
tection and does a casualty business on taxicabs. 
Charles G. Bond is president of the company, 
Meyer Boskey, treasurer, and George H. 
Schneider, manager of the underwriting de- 
partment. 


PROVIDENT LIFE & ACCIDENT INSUR- 
ANCE COMPANY 
Chattanooga, Tenn. 

Adds $300,000 to Capital 

Stockholders of the Provident Life & Acci- 
dent Insurance Company, Chattanooga, Tenn., 
have approved a recommendation of the direc- 
tors to increase the capital stock of the com- 
pany from $500,000 to $800,000. Present stock- 
holders have subscribed for the new issue in 
its entirety. 

The Provident Life and Accident has en- 
tered a good deal of new territory in the past 
two years and the expansion of its business, 
particularly in the health and accident depart- 
ment, necessitates the new capital. 


NEW AMSTERDAM CASUALTY 
COMPANY 
Baltimore, Md. 

Extracts from Examination Made by the 
New York Insurance Department, as of 
December 31, 1927, Filed De- 
cember 31, 1928 


The New York Insurance Department has 
completed and filed an examination of the New 
Amsterdam Casualty Company of Baltimore, 
Md. The examination, which was made in 
charge of Charles A. Wheeler, now chief casu- 
alty examiner for the New York department, 
is as of December 31, 1927. The following fig- 
ures are of that date: 


LEDGER ASSETS 


Book value of real estate..... diesevdede= $ 186,139 
Mortgage loans on real estate......... 261, 


29 


Bons willed c0 WOMENS... . . « eccecscccense 18,090,334 
Book value of stocks... ..........-eee08 1,108,467 
Oe EE ere ree 22, 
Deposits in banks and trust companies 

IEEE cc eicadgondan ss aes ,263, 

WUE Cth AIRS oie. kc cpncinncue'ses’ 12,777 
Premiums in course of collection: 

On policies effective Oct. 1, 1927 or after. 5,120,597 


On policies effective prior to Oct. 1, 1927. 380,896 
Funds deposited with the Surety Associa- 

ME OF AM cic ceccitnncnnsases 500 
Motor Vehicle Bonding Companies’ funds. 1,610 





Workmen’s pensation Reinsurance 
, YS Se a 126,733. 
Reinsurance due on paid losses..........- 2,696- 
Total ledger assets. ........-00e000s $24,582,257 
NON-LEDGER ASSETS 
Interest accrued on mort- 
GRE. vccerecieeeeneee $ 1,260 
Interest accrued on bonds. . 139,213 
Market value of bonds and 
stocks over book value. 62,637 
GARONNE s «oc cciesdveeeacens 199,502 
402,613 
GeO OONERE 6. ois 6c hn. 66d fe ong coceges $24,984,871 
ASSETS NOT ADMITTED 
Premiums in course of collec- 
tion on Laci? effective 
prior _ Co 3 we. ee $380,896 
Cau tei CRBs < Silane coiced 7,500 
—— $  388,396- 
Total admitted assets...........+0++ $24,596,474 
LIABILITIES 
Unpaid losses, including ad- 
justment expenses: 
ye ARE $ 106,789 
Fiealth......<. sone 30,140 
Fidelity...... Sat ; 
Sums os 3. oss 1,187,111 
Plate Glass 19,08 
Burglary and theft....... 108,260 
Amami: orv.ent 
Pro; y Damage...... A 
Collisi sion We cata 1 Sah lai 20,228 
Property D Damage and for 
lision other than Auto. . 3,054 
pF EE are 3,339,364 
Compensation..........- 2,190,427 
Cissy 4 ois. drys eeonges 2,421 
Total reserve for unpaid losses and loss 
QBOPGIB So. 0:5-0:¢ codaccveneciegscices $ 8,084,742 
Unearned POCMIUME. .. cc ccccsccceceee 5,855,010 

INR, 6 isc ov ausuads (un dudens 652,068 
Expenses, bills and accounts due or ac- 

" ou. Lsbntaukedhigs ede gevacdwieGe 70,000 
Reserve for taxes.........cccccecesces 215,345 
Interest accriied..........csccccccccee 1,204 
Return premiums. .........+.++eeee08 258,465 
NGIMGUESUEDs 6 é.ab ci cccksccdcteesccgene 171,619 
Unadjusted items. ..........ceeeeeees 77,009 
Workmen’s Compensation Reinsurance 

Bureau contingent reserve..........- 47,049 
Reserve for depreciation on real estate. . 21,152 

Total liabilities except capital...... $15,453,667 
CoM. i i Ficdisdncaenod $ 2, 700, 000 
anhee over all liabilities. . 6,442,806 

Surplus as regards policyholders........ 9,142,806 

WOU 6c Sesacubscidegesconadenetes $24,596,474 


Bonps AND STOCKS 
The following schedule shows the class of 
securities making up the, investment in bonds 
and stocks: 


Book Par Market 

Bonds Value Value Value 
U.S. Government $ 3,912,915 $ 3,600,000 $ 3,916,830 
State, county and 

municipal..... 1,682,349 1,571,669 1,693,159 
Rr 5,622,153 5,628,300 5,636,639 
Public utilities... 5,273,461 5,251,000 3,284,550 
Miscellaneous.... 1,597,433 1,591,000 1,590,930 





Total bonds. $18,090,334 $17,641,969 $18,122,128 


Stocks 
Railroad........ $ 321,525 $ 340,000 $ 326,800 
Public utilities... 195,725 85,000 197,850 
Bank and trust 

companies..... 302,542 156,700 324,861 
Miscellaneous.... 288,875 260,000 289,800 





Total stocks. $ 1,108,467 $ 841,700 $ 1,139,311 





Total bonds & 
stocks...... $19,198,801 $18,483,669 $19,261,439 
Bonds on deposit December 31, 1927, not heid 
for the protection of all policyholders, were as 
follows: 
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State Value Value 
NN 5c ' Caak nae vases $ 12,000 $ 13,320 
SSR te as 75,000 83,250 
|S Ce Searcy es 25,000 27,750 
See ,000 5,500 
Massachusetts............... 100,000 111,000 
"eS Rs se on ae ,000 55,500 
a croipinsneht a> wbeade tt 25,000 27,750 
Philadelphia, City of......... 102,000 113,220 

SE igs yb sob sos 8x05 50,000 55,500 
i ee TAL So ee ee $489,000 $542,790 


Bonds on deposit December 31, held for the 
protection of all policyholders, were as follows: 





Par Market 
State Value Value 
A SR ee ee $300,000 $333,000 
South Carolina............... 11,100 
NG ir sets we sss cits acces eae 50,000 55,500 
NESS Cr earn $360,000 $399,600 


Capital Stock—On December 31, 1927, the 
capital amounted to $2,700,000 and consisted of 
270,000 shares of the par value of $10 each. 
Since that date the capital has been increased 
to $3,000,000 consisting of 300,000 shares of the 
par value of $10 each. 

The stock records have been checked to the 
certificate books and the total outstanding stock 
has been verified from dividend payments and 
from a certificate obtained from the Mercantile 
Trust and Deposit Company of Baltimore, the 
stock being registered through that company. 

The shares: were held May 31, 1928, by 3615 
individuals, estates, firms and corporations. On 
December 31, 1927, shares totaling 22,764 were 
owned by the directors of the company. 

Surplus—In its annual statement, as of 
December 31, 1927, filed with this department, 

In view of the fact that specific reserves for 
the company carried as a separate liability item, 
a voluntary reserve of $139,717 for contingencies 
and reported a surplus of $6,300,000. Surplus 
funds in excess of capital and liabilities were 
therefore reported as $6,439,717. 

In view of the fact that specific reserves for 
all liabilities have been carried in the fore- 
going financial statement in this report, the 
voluntary reserve set aside by the company has 
been included in general surplus. 

As a result of this examination the surplus 
is found to be $6,442,806. 

The various changes in asset and _ liability 
items are shown as follows: 








Increase Decrease 

Assets in Surplus in Surplus 
Market value of bonds and 

MER os ahs sis wh sto ah 4k ets 23,045 = =—=—s§ nvneee 
Speer ee MOE. 5c kc sas $ 7,500 
SEES eee 199,502 

Liabilities 
Reserve for losses: 

Scheduled claims........... OS re 

Subsequent notices....... C= = depokee 16,596 
Ramtety SOUS ROMNVE.. bi Few ccee 15,988 
Compensation loss reserve..... ...... 430,060 
Unearned premiums.......... | Sa es nae 
Reserve for taxes............. IE os ca dntividiossaxt 6 

NE oss Sa ke Kx cee $473,234 $470,145 
ee OO POC Te ee $ 3,089 

Surplus reported by company... $ 6,300,000 
Company voluntary reserve... 139,717 
Surplus funds reported by company........ 6,439,717 
Surplus determined by this examination..... $6,442,806 


GAIN AND Loss ExuHIBITs 


An underwriting and investment exhibit cov- 
ering the period from December 31, 1924, the 
date of the department’s last examination, to 
December 31, 1927, is shown as follows: 








UNDERWRITING 
Premiums earned............. $36,269,569 
Profit and loss items.......... 148,860 
—————_ $36, 120,708 
Fo ie, : ae $23,511,022 
Expenses incurred............ 13,509,586 
—————_ 37,020,608 
Loss from underwriting............... $ 899,899 
INVESTMENTS 
Interest, dividends and rents 
A ie een ene ee ae $ 2,187,134 
Profit on sale or maturity of se- 
NOR assis 5s asinine es ce 116,498 
Increase in investment values. . . 1,051,449 
PM rteuet eSeade se $ 3,355,081 
Investment expenses.......... 80,577 
Gain from investments................ $ 3,274,504 


Net gain from underwriting andinvestments.. $ 2,374,604 


Premium on sale of capital stock........... 3,027,120 
MRM So nc sstinln eis clas dite ek Clee 4 oleae $ 5,401,724 
Dividends to stockholders................. $ 1,618,750 
ee SORE ORT Tee 782,974 


Surplus per examination December 31, 1924. 2,659,832 
Surplus per examination December 31, 1927.. $ 6,442,806 


A recapitulation of the total gains and the 
distribution thereof is shown as follows: 





Ratio 

Gain from investments....... $ 3,274,504 51.96 
Premium on sale of capital stock 3,027,120 48 .04 
TONG CH. ks cc ees $ 6,301,624 100.00 


ANALYSIS OF EARNED PREMIUMS 
DECEMBER 31, 1924 TO DECEMBER 31, 1927 








Ratio to 
Earned 
Premiums 
Loss and loss expenses........ $23,511,022 64.8 
ee err 8,827,890 24.34 
Agency and branch office ex- 
ie SEA Aa ae 790,748 2.18 
MND ZR ee eee eat ce 778,524 2.15 
Overhead expenses........... 3,112,423 8.58 
Profit and loss items.......... 148,860 41 
| ee ae a te 7 LSS $37,169,469 102.48 
Earned premiums............ 36,269,569 100.00 
Loss from underwriting... $ 899,899 2.48 


The above commission ratio applies to earned 
premiums only. The ratio of commissions paid 
to premiums collected during above period is 
23.42 per cent and the corresponding ratio of 
the combined commissions, agency and branch 
office expenses is 25.75 per cent. 

The following exhibit shows the ratios of 
losses and loss expenses incurred to earned 
premiums on the various lines of business writ- 
ten, covering the period from December 31, 
1924, to December 31, 1927: 


Losses and 





Loss Ex- 
Premiums penses 
Line of Business Earned Incurred Ratio 
Botdene «5.5 Se8 Ses $ 1,017,784 $ 444,453 43.67 
ee RES Sr Te 273,026 165,140 60.48 
ee a ere 12,175,267 8,466,873 69.54 
Compensation....... 8,060,363 6,635,114 82.31 
VE een 3,660,787 2,012,581 54.98 
EY ons age Fase 4,242,275 2,187,920 51.57 
Plate Glass.......... 1,436,577 534,617 37.21 
Burglary and Theft... 2,010,967 862,721 42.90 
Auto Prop. Damage. . 2,699,294 1,706,805 63.23 
Auto Collision. ...... 614,746 461,672 75.10 
Prop. Damage and 
Collision other than 
Be OOO re 72,076 30,701 42.59 
COONS 6 ics 5508 aa Sisto « 6,404 2,421 37.81 
OME. 665 hoes $36,269,569 $23,511,022 64.82 


The above ratio applying to liability has been 
determined by using the reserves reported in 
this and the previous examination. Based upon 
reserves specifically estimated by the company, 
the ratio is 66.33 per cent, the ratio on auto- 
mobile liability being 64.67 per cent and on 
liability other than automobile being 69.57 per 
cent. 
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UNDERWRITING 

This company operates in the District of 
Columbia, the territory of Hawaii and in all 
of the States of the United States except Ari- 
zina, Idaho, Montana, Nevada and New Mexico. 

With the following exceptions it is licensed 
in the States in which it operates, to write all 
lines of business authorized in New York State. 
It is not authorized to write compensation in- 
surance in Arkansas, Florida, Mississippi, North 
Carolina, Ohio, Oregon, South Carolina, Wash- 
ington and West Virginia. 

The business is obtained principally through 
general agents under contracts specifying the 
commissions allowed. Branch offices under the 
supervision of the salaried managers are main- 
tained at Baltimore, Boston (casualty and 
surety), Chicago, Indianapolis, Newark, New 
York, Philadelphia (casualty only), Richmond, 
San Francisco, Washington (surety only), 
Detroit, Pittsburgh and Memphis. 

The company is a member of the following 
associations and adheres to the rules and rates 
promulgated by them: Bureau of Personal Ac- 
cident and Health Underwriters, National Bu- 
reau of Casualty and Surety Underwriters, Na- 
tional Council on Workmen’s Compensation Tn- 
surance, Subscriber to the Towner Rating Bu- 
reau, covering fidelity and surety rates, Plate 
Glass rates purchased from W. F. Moore, New 
York city. 

The company is affiliated with the various 
State organizations governing compensation 
rates and is also a member of the following or- 
ganizations: Plate Glass Insurance Exchange, 
Plate Glass Insurance Survey Bureau, Casu- 
alty Information Clearing House, Casualty In- 
surance Exchange, Surety Association of Amer- 
ica and the International Association of Casu- 
alty and Surety Underwriters. 

No single risk or hazard was found in excess 
of 10 per cent of the capital and surplus. Lia- 
bility on policies issued for a larger amount 
has been properly reduced through reinsurance. 

For the purpose of adjusting claims, the com- 
pany maintains branch claim departments un- 
der salaried managers in nearly all of the large 
cities throughout the United States. 

Direct adjustments are usually effected by 
these managers but when extra services of any 
attorney are required, designated local attorneys 
of known repute are employed for the most 
part on a stipulated fee basis. All adjustments 
are subject to the supervision, review and ap- 
proval of the home office. 

Collateral—As a protection against loss un- 
der fidelity and surety bonds, the company holds 
various forms of collateral. 

Classification of the collateral as of the same 
date was verified as follows: 

Home ee 


Office Office Office Total 
Bonds & stocks.. $342,988 $124,150 $ 90,701 $ 557,840 


Branch 





Mortgages...... 169,820 200,407 1,100 371,328 
Certificates of 
deposit...... 35,232 1,400 86,449 123,081 
Saving ban 
BOCES. i556. 37,690 39,887 76,064 153,642 
Life insurance 
policies...... 37,500 re 46,500 
Miscellaneous. . . 25,019 Ss er 29,393 
Totals. . ...2 $648,251 $379,219 $254,314 $1,281,785 
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the safe of the company or is deposited in the 
vaults of the Equitable Trust Company of Bal- 
timore. Collateral held at the New York office 
is kept in the vaults of the Fidelity Safe Deposit 
Company of New York. All of such collateral 
was verified by actual inspection and count. 

Collateral held at branch offices was verified 
by sworn statements submitted by branch of- 
fice managers and checked to the company’s 
records. 

In addition to the above collateral, the home 
office holds cash deposited by principals and 
indemnitors as collateral to the extent of $262,- 
930. Such cash was verified by certificates ob- 
tained from the depository banks and reconciled 
to the company’s records. 

From this inspection made in this examination 
it would appear that proper releases, receipts, 
etc., had been obtained covering collateral re- 
turned and that collateral received had been 
properly accounted for. 


CONCLUSION 


This report shows the company to be in a 
sound financial condition, with admitted assets 
of $24,596,474 and a surplus of $6,442,806 over 
all liabilites, which with its capital of $2,700,000 
provides a surplus of $9,142,806 to policyholders. 

Since the last examination the net premiums 
written have increased from $9,813,360 for the 
year 1924 to $13,432,137 for the year 1927; the 
total admitted assets have increased from $14,- 
792,124 to $24,596,474; the liabilities have in- 
creased from $10,132,292 to $15,453,667; capital 
funds have been increased from $2,000,000 to 
$2,700,000; the surplus over liabilities has in- 
creased from $2,659,832 to $6,442,806 and the 
surplus to policyholders, which includes the 
company’s capital, has increased from $4,659,832 
to $9,142,806. 

As shown in exhibits heretofore set forth, the 
underwriting since the last examination reflects 
a loss of $899,899. In the same period the in- 
vestment earnings amount to $2,223,055 and 
the gain from the increase in investment values 
amounts to $1,051,449. 

Since the last examination surplus realized 
upon the sale of capital stock amounts to $3,- 
027,120 and dividends paid to stockholders 
amount to $1,618,750. 

As a result of the gains and losses mentioned 
above, surplus funds have been increased to 
the extent of $3,782,974 during the period under 
review. 

Books of account and records are accurately 
compiled and readily audited. Adequate re- 
serves are maintained and claim files contain 
information sufficient to indicate probable loss. 

The affairs of the company are efficiently 
managed and its treatment of policyholders and 
claimant is fair and equitable. 

The company’s officials and employees rei- 
dered every assistance to facilitate the work 
of the examination. 


The Guardian Casualty Company of New 
York has been entered in the State of Vir- 
ginia. FE. N. Hosmer will represent the 
company there, with offices at Clarendon. 





RECENT COMPANY HAPPENINGS 

President Frank J. O’Neil, who heads 
the Royal Indemnity Company, New York, 
has announced the appointment of Robert 
W. Watt as second vice-president of the 
company. Mr. Watt has had a phenomenal 
rise in the insurance business, as it was but 
four short years ago that he entered the in- 
surance business with the Royal. He has 
been engaged in special work in the field. 
Mr. Watt’s appointment gives the Royal’s 
official roster both a Columbian and athletic 
tinge. Mr. Watt was captain of the Colum- 
bia University baseball team, and upon com- 
pletion of his course there became graduate 
manager of athletics. President O’Neil was 
once famous as the head coach of the Col- 
umbia University football team. 





Chairman Wm. B. Joyce of the National 
Surety Company, New York, who, in an 
emergency, assumed the temporary manage- 
ment of the San Francisco branch office, has 
appointed R. W. Reynolds, formerly with 
the American Surety Company of New 
York, and Charles A. Mansfield, formerly 
with the Commercial Casualty Company of 
Newark, N. J., to the staff there. 





Martin J. O’Brien has been transferred 
from the New York city branch office of the 
Fidelity and Casualty Company of New 
York to the Philadelphia branch office, 
where he will have the title of associate 
manager. He succeeds J. B. Councilman, 
who has retired after more than a quarter of 
a century of service with the ‘Fidelity and 
Casualty. 





Following the resignation of E. W. Helm 
as manager of the Philadelphia branch office 
of the Zurich General Accident and Lia- 
bility Corporation, Switzerland, to become 
manager of the Philadelphia office of the 
Southern Surety Company of New York, E. 
B. Abbot has been appointed to succeed him 
with the Zurich. Mr. Abbot has been a spe- 
cial agent for the A‘tna Life Insurance 
Company of Hartford, Conn., in New Jersey. 





The Independence Indemnity Company of 
Philadelphia, Penna., has announced the ap- 
pointment of Charles H. Pritchard as as- 
sistant manager of the New York city 
branch office. He is being transferred from 
the home office to take over his new duties. 





Following the resignation of ‘Frank G. 
Morris as assistant United States manager 
of the Ocean Accident and Guarantee Com- 
pany of London, to assume the presidency 
of recently-organized Standard Surety and 
Casualty Company of New York, John C. 
Bunyan, long with the organization in New 
York, has been appointed to succeed him. 





F. E. B. Scott, formerly resident vice- 
president at Philadelphia for the Hudson 
Casualty Insurance Company of Jersey City, 
N. J., has been made vice-president and gen- 
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eral manager of the Mayflower Fidelity and 
Casualty Insurance Company of Newark, 
N. J. Harrison Law, who has been identi- 
fied with the activities of the Mayflower 
companies to date, has resigned. 





The Royal Indemnity Company, New 
York, have opened new offices in Chicago, 
Ill. The office will be known as the Cook 
County office, and will be in charge of H. F. 
MacLachan, formerly in the Chicago office 
of William H. McGee & Co., New York. 





John A. Diemand, vice-president of the 
Southern Surety Company of New York, in 
charge of the Eastern department, has an- 
nounced the appointment of Frank T. Gilson 
as a vice-president in this department, in 
charge of surety lines. Mr. Gilson has made 
a fine reputation as manager of the surety 
department of the Globe Indemnity’s New 
York branch office. 





A. L. Johnston, formerly senior vice- 
president of the Independence Indemnity 
Company of Philadelphia, Penna., has been 

chosen to head the casualty running mate 
now being organized by the Public Fire In- 
surance Company of Newark, N. J. Mr. 
Johnston is already in Newark, and is ac- 
tively engaged on the plans for the new or- 
ganization. Details of the company will 
appear in a later issue of the Casualty and 
Surety Monthly Bulletin. 


NEW YORK INDEMNITY TO ENTER 
CANADA 
Company Will Also Be in Porto Rico— 
Agency Appointments Announced 

The New York Indemnity Company, New 
York, will soon enter Canada and will establish 
Dominion headquarters either in Toronto or 
Montreal, writing all lines except workmen’s 
compensation. According to President Spencer 
Welton, the company will also enter Porto 
Rico and Cuba. 

The New York Indemnity has just made the 
new general agency of W. F. Marshall & Com- 
pany its representatives in Philadelphia. This 
agency was formerly Marshall & Kennedy, but 
at the close of the year Mr. Marshall bought 
the interest of his partner and took over the 
business at 424 Walnut street, Philadelphia, and 
now has the sole agency for the New York 
Indemnity in Quaker City territory. 

The appointment of the MclIntosh-Talkes 
Company, Cleveland, as general agent for surety 
lines has just been announced by the New York 
Indemnity. 


William A. McCrea Represents Manufac- 
turers Casualty 

William A. McCrea, who resigned as general 

manager of the insurance companies of the Key- 

stone Automobile Club of Philadelphia, has ac- 

cepted a general agency for the Manufacturers 

Casualty. and Manufacturers Fire insurance 
companies in the Quaker City. 
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CLINTON GILBERT 


Will Buy or Sell 


Aetna Fire Insurance Co. 
American Alliance Insurance 
Continental Casualty Co. 
Hudson Casualty 
National Casualty Co. 
Home Insurance Co. 
Home Fire Security Co. 
United States Fire Insurance 


Inquiries Invited 


CLINTON GILBERT 


Established 1890 

2 WALL STREET NEW YORK 
Telephones: RECtor 4845 and 8720 

Private Telephone to Hartford 
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U.S. Fire Ins. Co. 


Henry G. Rolston & Co., N. Y....... 120 130 
J. Roy Prosser & Co., N. Y......... 120 130 
Lewis & Co., a ar ane ale 120 130 


Universal Ins. Co. 


Arthur Atkins & Co., N. Y.......... 75 79 
United States Merchants & ovens 
{. Roy Prosser & Co., N. Y......... 510 530 
enry G. — & Co., > ae Seaapeeete 510 530 
Virsinie inia F. & 
Arthur pb Pin ae | 130 140 
J. Roy Prosser & Co., x. ¥ eg fee 130 140 
Westchester Fire 
Meaning &@ CO, NAY. oc locke 98 100 
Arthur Atkins & Co., N. Y.......... 98 101 
J. Roy Prosser & Co., N. Y......... 98 100 
HARTFORD STOCKS 
Aetna Casualty and Surety 
Conning & Co., Hartford............ 1450 
Lewis & Co., Hartford pane aie a acre eae 1450 
Aetna Insurance Fire 
Conning & Co., Hartford.............. 750 760 
Lewin “Oe Cin, TRRSUIONG, «ocr ccceccccs 750 780 
Aetna Life Ins. Co. 
Conning & Co., Hartford............ 1100 1110 
Lewis & Co., ap gi 1100 1110 
Automobile Insurance 
Conning & “ J, 475 485 
Lewis & Co., Hartford.............. 475 485 
Conn, General "Lite 
ing & Co., Hartloed.: <<. 2... 1940 1980 
Lewis & Co., Hartford.............. 1940 1980 
Hartford Fire 
Connie Ce a: OS re 975 985 
Lewis & Co., Hartford......2222202! 975 985 
Hartford Steam Boiler 
Conning & Co., Hartford............ 810 830 
Lewis & Co., Hartford.............. 810 830 
National Fire 
Conning & Co., Hartford............ 1300 1325 
Lewis & Co., Hartford........22222! 1300 1325 
Phoenix Insurance 
Conning & Co., Hartford............ 945 955 
Lewis & Co., Hartford.............. 945 955 
Travelers Insurance 
Conning & Co., Hartford............ 1800 182 
Lewis & Co., Hartford............. 1800 182 
NEW ENGLAND STOCKS 
American Investment Securities Co. 
Chas. A. Day & Co., Inc., Boston.... 24 26 
Boston Casualty 
Chas. A. ped & Co., Inc., Boston... . 15 20 
Boston Iasuraace (new stock) 
Chas. A. Day & Co., Inc., Boston.... 950 1000 
om Fire Ins. Co. 
has. A. Day & Co., Inc., Boston 
RUIN SG gi winds ds dots ace d b 95 
2 Sere ae 285 
Columbian National! Life Ins. Co. 
Chas. A. Day & Co., Inc., Boston... . 440 460 
Mass, Bond & Ins. Co. (new) 
Chas. A. Day & Co., Inc., Boston.... 635 660 
Mass, Title Ins., Pfd. 
Chas, A. Day & Co., Inc., Boston. ... 25 35 
New England Fire 
Chas, A. Day & Co., Inc., Boston. ... 50 55 
New Hampshire Fire 
Chas, A. Day & Co., Inc., Boston.... 550 
Old Colony Insurance 
Chas, A. Day & Co., Inc., Boston.... 270 
Providence-Washin 
Chas. A. Day & ,Inc., Boston.... 820 835 
Springfield Fire and Marine. (new) 
Chas. A. Day & Co., Inc., Boston.... 225 235 
United Life and Accident Ins. Co. 
Chas. A. Day & Co., Inc., Boston.... 25 40 


Installment Premiums for Automobile 
Insurance 


(Concluded from page 27) 


would be financially unable to undertake such a 
purchase were he not aided by a system of so- 
called “easy payments.” By the same token, it 
follows that insurance, likewise, is a commodity 
beyond his means unless he is enabled to avoid 
heavy cash payments. The extension of the in- 
stallment system to almost every type of mer- 
chandise has effected a revolution in the eco- 
nomic life of the average consumer. He is 
living his life on a budget plan and his income 
is apportioned monthly to various necessary ex- 
penditures. His purchase of insurance is con- 
ditioned by its ability to fit into this scheme. It 
is the theory of the Travelers that with pre- 
mium payments adjusted to coincide with auto- 
mobile payments, car owners will naturally 
come to think of the two commodities in the 
Same terms. They hope by this method to in- 


troduce universal automobile liability insurance 





—thus obviating the necessity for legislative 
enactment along these lines. 

The Travelers is of the opinion that the ex- 
tra expense entailed in handling the deferred 
premium business will be more than made up by 
the increased volume of premiums so brought 
about. The plans calls for consecutive monthly 
payments, in equal amounts, at the standard rate. 
Commissions will be paid at the customary rates 
as collections are made, and though agents may 
make the collections if they so desire, the com- 
pany itself offers to perform this task. The 
lines which will henceforth be written under this 
plan are automobile public liability, property 
damage, collision and plate glass. Lines writ- 
ten exclusively by the Travelers Fire Insurance 
Company do not apply to the new plan. 


Albany Legislation 

ALBANY, N. Y., January 10.—With the 152nd 
annual session of the Legislature just begun, 
matters pertaining to insurance and workmen’s 
compensation are expected to figure promi- 
nently in the winter’s program. 

There seems little doubt that the changes 
proposed to section 97 of the Insurance Law by 
James A. Beha, the retiring Superintendent of 
Insurance, will stir up much controversy in 
legislative circles. How soon the amendments 
will be offered in the Legislature has not yet 
been indicated. It is hoped, however, that they 
will be submitted early in the session so that 
ample time may be had for joint public hear- 
ings on them before the Senate and House in- 
surance committees, before they are whipped 
into shape warranting their presentation to both 
legislative Houses, for consideration and final 
action. 

Among the bills introduced in the Senate 
already, the following may be noted: 

Senator Fearon, amending subdivision 4, sec- 
tion 205, general municipal law, to permit a 
municipality to contract for indemnity insur- 
ance covering municipal liability to injured fire- 
men. 

Senator Love, amending subdivision 2, section 
3, workmen’s compensation law, by adding to 
the list of occupational diseases for which 
compensation is payable, all disabling diseases 
and disabling illnesses. 

Senator Kleinfeld, adding new article II-B, 
highway law, by requiring the filing of a bond, 
or: insurance policy, or other security, for dam- 
ages caused by the operation of motor vehicles 
and cycles, as a prerequisite to registration. Fair 
rates therefor are to be fixed by the Insurance 
Superintendent. 

Senator Fearon, adding new sections 299-D 
and 310, highway law, to provide for suspen- 
sion of licenses to operate motor vehicles and 
cycles until the payment of the final judgment 
for damages, due to their operation. 

Senator Fearon, amending subdivision 27, sec- 
tion 89, village law, so that villages may con- 
tract for indemnity insurance against “jiability 
imposed by law,” for damages for injuries to 
persons or property. 

Senator Fearon, amending section 285-A, 
highway law, in relation to service of process 
on non-residents, in actions involving the opera- 
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tion of motor vehicles within the State, so as 
to cover operation where it is a consent, ex- 
pressed or implied, of the non-resident. 

Legislative insurance committees for 1929 as 
announced at Monday night’s session are—Sen- 
ate: Senator Wales, of Broome, chairman, and 
Senators Brown, Schenectady; Fearon, Onon- 
daga; Wheatley, Steuben; Freiberg, Erie, and 
Slater, Monroe. Assembly: Messrs. Stone, 
Onondaga, chairman, and Meriam, Schenectady ; 
Gedney, Rockland; Garnjost, Westchester; 
McKay, Monroe; Dickey, Erie; Cornaire, Jef- 
ferson; Boyce, Warren; Knapp, Sullivan; Hunt, 
Queens; Tonry, Kings, and Conroy and Din- 
nen, New York. 

When Senate received Governor Roosevelt’s 
nomination of Albert Conway, Brooklyn, as In- 
surance Superintendent Monday night, it was 
referred to finance committee for consideration. 
It is probable the nomination will be reported 
out favorably from committee next week and 
confirmed by Senate. 


Health and Accident Conference Compiles 
Pennsylvania Primer 

The Health and Accident Underwriters Con- 
ference has just issued an accident and health 
insurance primer dealing with the business in 
Pennsylvania. The booklet is a digest of facts 
concerning license requirements, policy contracts, 
laws and ethics in the Keystone State and has 
the approval of the Pennsylvania Insurance De- 
partment. The preface of the primer, which is 
copyrighted by the Conference, is by Harold 
R. Gordon, executive secretary, and the informa- 
tion contained in the compilation is such as to 
be of the greatest possible value to both com- 
pany and field men. 


Virginia Compensation Rate Hearing Set 
for January 15 

RicHMOND, VA., January 7.—Further hearing 
in the matter of rates to be charged by com- 
pensation insurance companies in Virginia has 
been set for Tuesday, January 15, it was an- 
nounced at the offices of the State Corporation 
Commission. At this next scheduled hearing 
before the commission, the rate question will 
be taken under advisement and, at that time, 
the several interested insurance companies will 
be expected to go forward with evidence tend- 
ing to justify the rates asked for by them. 


Compulsory Auto Bills Planned for Iowa 

Des Mornes, Iowa, January 7—Compulsory 
insurance for automobile drivers is going to be 
an issue in the next session of the Iowa assem- 
bly. Several members have already announced 
their intention of introducing bills compelling 
motorists to carry liability insurance, and the 
Amercan Automobile Association has gone on 
record as favoring some provisions covering 
damage caused by reckless drivers. 


Everett Welch has been made manager of 
the Cleveland branch office of the Stand- 
ard Accident Insurance Company of Detroit, 
Mich. The company has also announced the 
appointment of H. C. Meyer as manager of 
the branch office at Indianapolis, Ind. 
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RES IPSA LOQUITUR 
Sandler vs. Garrison 
New York Court of Appeals 
November 20, 1928 

The doctrine of Res Ipsa Loquitur is not 
substantiated, and does not apply where the 
material agent causing the injury is not con- 
nected with the party sought to be held, and 
in this respect presumption cannot be sub- 
stituted for factual evidence. 

The doctrine of Res Ipsa Loquitur, i. e., the 
thing speaks for itself, is one of the oldest and 
most solidly installed principles of law. The 
application of that principle to certain facts was 
recently reviewed by the New York Court of 
Appeals in a case where the evidence was some- 
what as follows: 

The plaintiff was standing on a sidewalk in 
a public street near an elevated railway struc- 
ture. A train was passing the spot when the 
plaintiff was struck upon the head by a metal 
object, which was seen falling through the air. 
The object proved to be an iron door lock, but 
no evidence was introduced to show whether the 
lock fell from the railway structure itself or 
from the passing train. 

The railway company, which through a re- 
ceiver, was the defendant in this action, intro- 
duced evidence that the lock was similar to the 
locks used upon the doors of inside cabs of the 
railway cars. An employee of the railway testi- 
fied that he had examined the cars of the train 
shortly after the accident, and found that a lock 
had been torn from its fastenings on one side of 
the cab doors. The cab was inside of the body 
of the car, and the door had been folded back 
into the cab: where it was securely fastened. 
Testimony showed that the lock, when in place, 
was 33 inches from the floor of the car, and that 
the window opening of the cab at its lowest 
point was 54 inches above the floor. 

Under the above stated facts, the jury re- 
turned a verdict for the plaintiff. The New 
York Court of Appeals, in reversing the judg- 
ment of the Trial Court, and holding that the 
plaintiff could not recover, stated : 

“The plaintiff, relying upon the principle res 
ipsa loquitar, asserts that when she had given 
evidence indicating that the lock had fallen from 
a passing train, the inference that its fall was 
due to the negligence of the defendant was per- 
missible. The difficulty is that the principle re- 
lied upon has application only in a case where 
the object which produces the injury has been 
in the custody and under the control of the per- 
son charged with fault (Griffen v. Manice, 166 
N. Y., 188; Slater v. Barnes, 241 N. Y., 284; 
Goldman vy. Sindell, 140 Md., 488; Sullivan v. 
Minneapolis St. R’y, 161 Minn., 45; Sylvia v. 
Newport Gaslight Co., 124 Atl. Rep. 289). 
‘Both inspection and user must have been at the 
time of the injury in the control of the party 
charged.’ (Wigmore on Evidence, sec. 2509.) 
“Finally, the agency causing the injury must 


have been under the defendant’s control, both at 
the time of the injury and at the time of the 
negligent acts which it is presumed caused the 
injury (Res Ipsa Loquitur, XXII Illinois Law 
Review, at p. 726). To the same effect is Gold- 
man v. Sindell (supra). To cases involving 
falling missiles from elevated railway structures 
wherein the maxim res ipsa loquitur was given 
effect are cited by the plaintiff (Volkmar v. 
Manhattan Railway Co., 134 N. Y., 418; Hogan 
v. Manhattan Railway, 149 N. Y., 23). Those 
cases, however, do not aid her. In the one case 
the missile was a heavy bolt which had been 
used to hold together the elevated structure of 
which it was a part. In the other the missile 
was an iron bar similar to those being used by 
the defendant’s employees upon the structure at 
the site of the accident. In each the missile 
came from the custody and control of the de- 
fendant. In our case, when the plaintiff rested, 
there was no proof that the metal lock was ever 
possessed or controlled by the defendant. So 
far as the proof then showed, the lock may have 
been one which a passenger traveling upon the 
train was ‘carrying, and had accidentally or pur- 
posely dropped from a car window. When the 
plaintiff had finished her proof, therefore no 
evidence had been presented which made even a 
prima facie case of negligence on the part of 
the defendant. 

“It is said that the defendant supplied the 
missing proof of its ownership and control of 
the lock. The defendant’s witness did not tes- 
tify generally that locks similar to the one in- 
volved were used upon defendant’s cars. His 
statement had reference to a specific lock upon 
a particular door and upon no other. That door 
was designed to cover the opening of a cab 
entirely within a railway car. The lock, which 
had been torn from the door, had occupied a 
position nearly two feet lower than the window 
opening of the cab. If, through the negligence 
of the defendant, the fastenings of the lock had 
become insecure and the lock had fallen, never- 
theless it could not have fallen upon the plain- 
tiff to cause the injuries of which she complains. 
The very evidence, therefore, which furnished 
proof that the defendant at one time possessed 
and controlled the lock negatived every possible 
inference that negligence on the part of the de- 
fendant was the proximate cause of the acci- 
dent. After the witness had finished the case 
stood in this wise: If the testimony of the wit- 
ness was to be discarded there was no proof 
whatsoever that the defendant ever possessed 
or controlled the lock. If the evidence was to 
be credited, the negligence of the defendant in 
reference to making the lock secure could not 
have caused the accident. In either event the 
case was devoid of proof that the defendant pos- 
sessed and controlled a lock which, when de- 
tached from its fastenings, might have fallen 
by gravity upon the plaintiff. Such being the 
situation, the lock must have been propelled 
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WHAT THE RECENT CASES. HOLD 

Freezing of one’s finger during a blizzard so 
that amputation is necessary, is accidental within 
the meaning of an accident insurance policy, 
where there is no evidence which would tend ito 
show that the weather was cold enough to lead 
the ordinary man to believe that his fingers 
would freeze to a point requiring amputation or 
that the injured party failed to prudently care 
for himself while performing his duties. (Na- 
tional Life Ins. Co. vs. Patrick, 162 North- 
eastern Reporter, 680.) 





In answer to questions in an application for 
accident insurance, the assured is not answer- 
able if he omits to mention the existence of 
certain material facts, provided no questions 
were asked of him concerning those facts and 
provided he makes full and true answers to the 
questioned propounded. (Ellis vs. Standard Ac- 
cident Ins. Co., 27 Federal Reporter 2nd, 544.) 





An accident insurance policy should be strictly 
construed against the company and _ liberally 
construed in favor of the assured (Colyer vs. 
North American Accident, 230 New York Sup- 
plement 473). But the rule that all doubts 
must be construed against the company does not 
apply where there is nothing uncertain or am- 
biguous in the policy... (Osburn vs. Travelers 
Ins. Co., 269 Pacific Reporter 728.) 





Slight acts on the part of the company indi- 
cating that it denies any liability under the 
policy will of themselves operate as a waiver 
of formal proofs of loss. (Pacific Mutual Life 
Ins. Co. vs. Cash, Court of Appeals of Ken- 
tucky, 6 Southwestern Reporter 2nd, 239.) 





Where the insured, while delirious from pneu- 
monia, jumped out of bed and subsequently fell 
from hosiptal window to the cement pavement 
below, dying shortly thereafter, the question of 
whether the disease or the fall caused his 
death, within the meaning of the accident in- 
surance policy, was held to have been properly 
submitted to the jury. (Pacific Muiual Life 
us. Cash, supra.) 








through a window or other car opening, by 
some human agency, to fall upon plaintiff’s head. 
That agency equally well may have been a pas- 
senger upon the train or a workman of the de- 
fendant, and no inference lay that it was the 
latter rather than the former. In Wolf v. Am. 
Tract Society (164 N. Y., 30) a brick fell from 
a building and injured a pedestrian. The build- 
ing was in process of construction, and many 
workmen, under the control of numerous con- 
tractors, were engaged in work thereupon. It 
was held that the circumstances of the accident 
gave rise to a presumption that some one had 
been negligent, but not to a presumption that 
it was the owner of the building. 
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At the Turn of the Year 


By Watter H. BENNETT, 


Secretary-Counsel, National Association of Insurance Agents 


corresponding with many celebrations over 

corresponding with ma nycelebrations over 
the country of Jackson Day—not because today 
is the anniversary of the birth or death of An- 
drew Jackson, but that on January 8, 1815, the 
celebrated battle of New Orleans was fought 
with Jackson as the triumphant commander of 
the defending American forces. A strange thing 
about that unusual battle was its needlessness— 
the war having been terminated before the en- 
gagement, but unknown to the contending forces. 


| corresonding with or by design the 


I make this reference, not to draw a simile, 
but to seize what seems like a most opportune 
occasion to point a moral and adorn a tale. If 
Jackson stood for anything, he stood for hon- 
esty of purpose and integrity of covenants— 
expressed or implied. He abhorred trickery 
and deceit, he denounced technicalities and drove 
straight to the heart of things. He overthrew 
precedents to advance righteous practices. 
He never refused to do a thing that was right 
because, perchanhe, there was no set-up to fol- 
low. Where no road was open, he opened one. 

It is my sincere judgment that we can do no 
better than to pause a moment in the day’s occu- 
pation, draw a lesson from the life of this 
pioneer American and apply it to ourselves. 


In the business of insurance an eventful year 
has just closed, one which has produced situa- 
tions freighted with uncertainties for this and 
the years to come. New and untried condi- 
tions are before us. Elements are present to- 
day never heretofore encountered. Placid, smug 
complacence has been supplanted by new, ag- 
gressive activity and by strange forces seeking 
a place in the sun of insurance. And so we 
find ourselves at the beginning of this New 
Year in a vortex of new and conflicting inter- 
ests, designs and jockeying movements, cal- 
culated to dispiace the old established order oi 
things and bring forth new or readjusted align- 
ments. 

The topsy-turvy year of 1928 has brought 
more new capital into the insurance business 
than probably any other ten years of its his- 
tory. New companies have entered an already 
overcrowded field, bringing in the trial more 
and more producers of questionable value in an 
already overcrowded market. Groups and fleets 
have multiplied to an amazing degree. 


Address before the Annual Dinner of the Hartford 
Board of Underwriters, January 8. 


The year produced the greatest security mar- 
ket ever known in history. Each month, save 
alone June and December, showed a smashinz 
of records and a wild scramble to obtain riches 
untold by the mere act of buying and selling 
securities, and then buying and selling more 
and more. Brokers’ loans mounted by the mil- 
lions, and it is no wonder that insurance com- 
panies looked longingly to the premium field for 
greater and greater crops for investment pur- 
poses. The result was a scramble to obtain the 
raw material in the nature of premiums with 
which to feed the insatiable machine of stock 
and bond speculation. In this operation ex- 
cesses have been indulged in that challenge 
the stability of orderly company representation 
and create unrest among the production forces. 
Inequalities are being set up. Preferences are 
being shown. Special favors are being granted. 
Inequities are established and an undermining 
of faith and good will is at work. The old 
serpent: “Get the business, young man, get it 
honestly if you can, but get it!” is rearing its 
head. 


In an attempt to hold the established order, 
fire insurance company organizations have de- 
creed separation from those of unlike faith. 
The word has gone out that agents must choose 
between the elect and those without the gates. 
To this practice the organized agents have of- 
fered no objection believing as they do in or- 
derly organization of both companies and 
agents. The agents have been led to believe 
that their best interests lie with those compa- 
nies that have rules of play and who play the 
game according to the rules. 


In casualty matters the Travelers Insurance 
Company of this city has just announced an in- 
stallment plan for the payment of automobile 
premiums. The plan appears not to be quar- 
terly, or monthly operating during the life of 
the policy, but rather an arbitrary division cf 
the premium into from two to six installments, 
payable by the month, the first payment to reach 
the company by the end of the month following 
the month in which the policy becomes effective 
the second and each successive payment thirty 
days thereafter, respectively. The company is 
to receive an additional charge of twenty-five 
cents per payment as a collection, interest, ser- 
vice, and carrying charge—the agent to receive 
nothing. This charge represents an average of 
from less than one per cent to two and one- 


35 


half per cent—a mere gesture and altogether 
inadequate even as such. All premiums are to 
be standard, whether paid in cash or on the de- 
ferred plan. 

The point about this scheme that must chal- 
lenge the attention of the agents is that their 
interest has been entirely ignored. It does con- 
tain the provision that the agent may collect 
the deferred payments if he chooses. The agent 
has the privilege of taking on the additional 
work and service if he so desires—gratis. li 
he does not do this the Travelers branch office 
will step into the picture, set up a direct re- 
lationship with the assured and thereby become 
in fact and in truth a production agency in 
competition with the company’s local agent— 
because collections are a part of production. 

It appears to me that the plan is impractical, 
uneconomic and illogical—except only for a 
branch office organization. And again we wit- 
ness an operation of the branch office system 
running counter to the welfare of the agency 
system. 

Less than a year ago the National Association 
of Insurance Agents declared in convention as- 
sembled that the integrity of insurance, the 
public confidence it enjoys, and the success of 
well managed companies has been brought about 
largely through the service rendered by the 
policy-writing agent to his community and the 
insurance companies which he répresents; that 
it follows, therefore, that anything which jeop- 
ardizes the business of the policy-writing agent 
can but meet with opposition from the organized 
insurance agents of this country; and that the 
branch office intermediary, between the pur- 
chaser of insurance and the company, will in- 
evitably lead to greater cost and poor service 
to the insuring public. 

We now witness one more step of the branch 
office as an intermediary between the insured 
and the company. Where the company takes 
over the collection of these deferred automobile 
premiums, as it inevitably must do, because the 
agent cannot do this for nothing, the branch 
office becomes the only intermediary between 
the insured and the company, even as respects 
that business which is originally produced and 
placed upon the books of the company by a local 
agent. 

It seems to me that in the final analysis the 
Travelers’ plan, as it will practically work out, 
means the gradual elimination of the local agent 
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in so far as the production of automobile casu- 
alty business is concerned. 

If the inevitable trend of installment selling 
and buying in this country is to be applied now 
to the automobile insurance business, and an 
insurance company purposes to disregard and 
surrender the usual and customary financing 
costs and extend installment service to the 
buyer on practically an equal basis with a cash 
purchaser (because the charge of twenty-five 
cents is a mere bagatelle) then, by the very 
nature of the operation, the agent will be elimi- 
nated for the very good reason that the small 


tional bookkeeping and collection services and 
maintain anywhere near a fair day’s wage for 
a fair day’s work. 

However, in due season we shall see the prac- 
tical operation of this new idea in insurance. 
If it proves itself to be “in the public interest” 


it is inevitable and should be so received and, 


by the same token, approved. 

In agency-company organization matters, 
“conference and co-operation” has been the fiery 
cross that has led the organized agents time 
and again into battle for the company’s inter- 
est; and on many occasions self-interest was 


commissions now received (and, under the new 
plan, if and when premiums are paid) for the 


business cannot be extended to cover addi- 
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Insurance Brokers 
Profit By Our 
National Advertising 


In leading newspapers all over the United 
States and Canada, Credit Insurance is adver- 
tised, week in and week out, to thousands of 
Manufacturers and Jobbers. This is one reason 
why 


American Credit Insurance 


is growing so rapidly year after year—and why it 
is to the advantage of the general broker to co- 
operate in the writing of our policies. Maybe you 
ought to investigate the great protective service 
we render to our many policy-holders ; safeguard- 
ing their resources absolutely against bad debt 
losses, providing them with efficient collection 
facilities, etc. 


General Insurance Brokers, look into the 
selling possibilities of American Credit Insur- 
ance. While our regular agents are necessarily 
trained credit insurance specialists, still we have 
a plan by which you can co-operate with us to 
your definite profit. Check up and see if your 
present clients are protected by Credit Insurance. 
Then get the full details of our interesting pro- 
position by writing or phoning any of our offices. 


< dhe AMERICAN 


CREDIT~ INDEMNITY Co. 


OF NEW YORK J. F.M*° FADDEN. presipENtT 
Offices in all leading Cities: 


New York, St. Louis, Chicago, 
San Francisco, Philadelphia, Baltimore, Detroit, 
Atlanta, Milwaukee, Etc. 


In Canada: Toronto, Montreal, Etc. 
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sacrificed in pursuing this holy strife. 
tinued the current trend until the Ides of De- 
cember when this structure trembled 








J 595 





So con- 


visibly 


A 
| 


nV 





and left the agent astonished and confused. 
But withal, let us not forget the admonition 
in Kipling’s “IF!” 
“Or watch the things you gave your life 
to, broken, 
And stoop and build ’em up with worn-out 
tools” ; 


That must now be our immediate task—to 
build again. No present disappointments shoul:| 
discourage continued operation. No temporary 
setback can gauge the work of progress begun 
a third of a century ago that will continue so 
long as the organization fits into the public 
interest. Ours is a continuous operation and 
we must expect to confront the exigencies of 
changing time and shifting conditions—to carry 
on in the face of whatever obstacles that may 
arise to hinder or obstruct. 

The New Year is freighted with as great or 
greater opportunities than ever before presente. 
Let us rise to the instant occasion, forgetting 
that which is behind and pressing forward for 
the rewards offered to those who strive valiantly 
in the day’s work. 


Scaffolding—a Fire Hazard in Course of 
Construction Risks 


By Cuartes C. Domince, Underwriter 

An eye-witness of the burning of tie fire- 
proof Riverside Church on Riverside Drive on 
the evening of December 23, 1928, stated that 
it reminded him of a forest fire, and while 
this statement is exaggerated, the burning of 
the wood scaffolding used in the construction 
of this church was a sight never to he for- 
gotten. In the book “Fire Insurance Inspec- 
tion and Underwriting,” on page 213, under 
“Course of Construction” it states: 

“Churches in course of construction are not 
considered as good as ordinary buildings owing 
to the great amount of scaffolding necessary to 
complete the high interior of the building.” 

The lessons learned at this fire are not new 
as the same thing happened at the burning of 
the Sherry-Netherlands hotel in 1927. While 
at the present time a very light steel construc- 
tion, known as “metal lumber” may not be 
practical to use in place of wood scaffolding 
it should be given careful consideration. 


Factory Association Now Has Sixty-Three 
Members 

The Factory Insurance Association of Hart- 
ford, Conn., announces the election of the Hart- 
ford Fire Insurance Company of Hartford, 
Conn., the New York Underwriters Insurance 
Company of New York city and the London 
Assurance Corporation of London, England, 
to its membership as of January 1, 1929. 

With the admittance of these important com- 
panies the Association now comprises sixty- 
three members, the Occidental Insurance Com- 
pany of San Francisco, the Rhode Island In- 
surance Company of Providence, R. I., and the 
Travelers Fire Insurance Company of Hart- 
ford, Conn. having been elected previously dur- 
ing the past twelve months. 
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Cub Pushes His Small Chips to the Center and 
Calls for Cards—I. E. He Gets Behind 
the National Board 


By A. PARKER PUSHER 








racing and matrimony possible, so the 

cynics say. Surely there ‘s something 
about the advertising business, ¢specially the 
insurance advertising business, chat leads to 
greatly divergent ideas as to what a company 
should or should not do for its local agents 


l is a difference of op‘nion that makes horse 


The Cub, that young fellow whe some months 
ago we saw invested with the titie of manager 
of advertising and publicity of a progressive 
insurance company, knew that there were many 
opinions about what constitutes good advertis- 
ing and profitable publicity current in the cir- 
cles in which he has cast his lot for life. He 
also knew that there must be some of these 
ideas, perhaps held by a number of people, that 
could not possibly be sound. Other ideas, not 
so widely talked about, might be good even 
though untried; for was it not generally true 
that people believe in many things that are not 
so, such as the oft-repeated statement that os- 
triches, the largest of existing birds, hide their 
heads in the sand and think (if birds may be 
credited with the ability to think) that they are 
wholly out of sight! 

These rambling, apparently disconnected 
thoughts were running through the Cub’s mind 
one day about the time Yale met the Army in 
the big bowl at New Haven. A broadside from 
the National Board of Fire Underwriters, pub- 
lic Relations Committee, on his desk, may have 
started the train of thought we have broken in 
upon. In the Cub’s fingers was that telltale wisp 
of floss, the silken skein, that had become a 
fetish with him; for he played with it con- 
tinuously to keep forever before his mind’s eye 
the truism that a complete advertising cam- 
paign was made up of a lot of things twisted 
and bound together. And, as we break in upon 
his thinking, he was trying desperately hard not 
to be stampeded by those who represent schools 
of thought. He wanted to hear with his own 
ears; to see with his own eyes--and having 
heard and seen to think; to weigh; to consider 
and to conclude for himself. 

Out of the Cub’s subconscious mind there kept 
coming the idea of tie-up in advertising, that 
idea, so new to the Cub, that the salesman of a 
Newspaper sprang on him a few weeks ago. He 
had the substance of the idea nerily typed out 
in the form of a call report. 

The Cub read: “Broad and public spirited 


as is the plan of the National Board, this news- 
Paper man held that it was just like every other 
advertising campaign of any other big industry, 
in that it was only a background, and its real 


success would depend absolutely upon the sup- 
plemental work of the representative of the 
business (we call them ‘local agents’ in the fire 
insurance business) to make the campaign a 
success. He also said that these -epresentatives 
need a lot of help in their efforts to tie up with 
the Board’s plans.” 

The Cub then turned to a repor: of a meeting 
of local agents, held in a Midwestern city, and 
read from a talk on advertising and its public 





The accompanying article is the fifth 
of a new series of twelves which will ap- 
pear in THe Spectator from month to 
month. A. Parker Pusher is a man of 
standing in the insurance world, connected 
with a prominent company—a member of 
the Insurance Advertising Conference— 
who, in these articles, sets out in an inter- 
esting and readable fashion, some ideas 
which have been evolved in his facile 
brain. They are well worth reading. 
—EnpitTor’s Note. 











relations aspects. In particular he noted this: 

“There are three sides to this insurance 
triangle. One is the public; the other, the com- 
panies; the base, the local agents. The agents 
are also the base of everything that is to be done 
and all that is to be gained in public relations. 
The National Board and the individual com- 
panies can paint the background, but the local 
agents will have to exemplify the story of in- 
surance to the individual property owner, and 
reinforce and make it all effective or the big 
idea of the National Board will fail. It is the 
local agent who will crystallize the good will 
of the companies into active public opinion.” 

And he read a second time the paragraph 
that read: 

“But not yet are all groups of local agents 
ready to bury the age-old hatchet of personal 
competition and go out determined to make 
insurance better understood. Some of you must 
go it alone. Whether you are one man or an 
organization, there is only so much ground that 
a human unit can cover in a working day. 
While you are talking to one man, there are any 
number of men that you cannot be talking to, 
and any one of them might be a more desirable 
prospect than the one you have on the string, 
but you do not know it; you cannot know it 
until you have made the rounds of the others. 
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But there is a device by which you can talk to 
the waiting hundred, or the waiting thousand, 
not only while you are having your interview 
with your first prospect but all day long, and in 
the evening after the office is closed, and on 
Sundays and Holidays—and that way is by ad- 
vertising, your advertising.” 

The Cub’s mind, seeking for ostriches that 
did not bury their heads in the sand, either in 
fact or in fiction, picked out of his report of 
the interview with the newspaper salesman the 
phrase about the Board’s advertising being 
be just like every other advertising 
campaign in any other big industry . . . its 
real success would depend absolutely upon the 
supplemental work of the representatives of in- 
surance,” and from the speech at the meeting 
of the local agents this statement, “ nit 
but the local agent will have to exemplify the 
story of insurance to the individual property 
owner.” 

And he asked himself this question, “And 
how ?” 

Judge Ryon did not tell him how. Wallace 
Rogers did not explain that mvoted point at 
Washington. The newspaper man put a lot of 
emphasis on the need of tieing up, but he, too, 
was vague as to the method. The speaker at the 
meeting of agents talked about using news- 
papers, and even though he was an advertising 
man from a company he talked in rather general 
terms. 


The Cub was plainly puzzled. He said right 
out loud in the quiet of his office: “I’m for 
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tieing up. I want to tell the agents of this 
company how to do it, but why must the meth- 
ods be so clouded with uncertainty? Don’t the 
insurance advertising men know how to tie up? 
Why doesn’t the Insurance Advertising Confer- 
ence make a report on this subject—the good 
Lord knows it is big enough and important 
enough? If the advertising men of the busi- 
ness do not know, who does?” 

Somebody must know the answer. The Cub 
resolved to go to the newest of the big busi- 
nesses—the radio—and find out. Picking up his 
telephone he made a date for lunch with the 
advertising man of a big local distributor of a 
well-known radio, a chap he had heen introduced 
to at the last meeting of the “Boosiers and Pub- 
licity Club.” 

When the Cub returned from lunch that day 
he was as full of food as an egg is full of sus- 
tenance, and as full of ideas as the negro at the 
camp meeting was full of religion. 

That convert, you may be interested to know, 
gave this unusual bit of testimony. Said he: 
“Oh, Lord, I’ve been soaking up the wonders 
of salvation like a sponge ’till I can’t hold any 
more. Won’t somebody give me a squeeze so 
I can soak up some more?” 

But, as I said, the Cub was full of good food 
and bright ideas; ideas about tie-up for the 
local agents of his company in Ohio, Pennsyl- 
vania, Missouri and a Southern State not then 
fully decided upon. That is, he had some ideas 
for such of his agents as were in towns that 
supported daily papers, for the National Board’s 
advertising was to run in every one of these 
daily papers. 

As I have said, the Cub was young at his 
business. He had not been at it long enough to 
kid himself into thinking that sezrecy gave the 
impression of great wisdom. So there is noth- 
ing particularly secret in what he did and in the 
ideas he had to give. 

“What is the logical thing to do,” he asked 
himself; right out loud, “when one man has 
something to say to a number of men scattered 
all over four big States in four widely sepa- 
rated parts of the country?” 

And he answered his own question, “Write 
them a letter.’ 

Then he considered. It would take a long 
and rather formidable looking ‘etter to cover 
all that he had to say—and for some foolish 
reason local agents have the habit of not read- 
ing long letters. 

“But,” said the Cub, “they might read a short 
letter with a long postscript. It is worth trying, 
anyway. ” Then he wrote his letter, which read 
as follows: 


“Dear Mr. Producer: ‘ 

“T need not call your attention to the adver- 
tising of the National Board now appearing in 
your local paper. You have either noticed it 
and read the copy—or you have not. 

“Tf you have read it you know what a splen- 
did campaign it is. 

“If you have not read the advertising, any 
word I might say about it would be like dis- 
cussing business interruption insurance with a 
tepee-dwelling Indian—just words. 

“But there is more to this campaign, for you, 


than appears on the surface or than you can get 
from a casual reading of the message. I mean 
that it is an Opportunity for you to cash in on 
your own account. I have outlined that oppor- 
tunity in a brief that I have called a ‘Post- 
script.’ ” 


Tuat Letrer’s Postscript : 

The Cub signed his letter here. But suppose 
we just take the time to read the “Postscript.” 
It was as follows: 

“T have been listening to a discussion of in- 
dustrial advertising and its effect on local deal- 
ers by the advertising man of a biz radio house, 
and this fellow told me some things about tie-up 
that with the substitution of the word ‘Insur- 
ance’ for ‘radio,’ and ‘local agent’ instead of 
‘dealer,’ seemed to fit your case so exactly that 
I am going to pass his ideas on to you with 
some running comments as I go. 

“In the first place, he told me how radio 
broke on a people who knew nothing about the 
theory of radio transmitting or receiving. So 
the manufacturers took big space in the daily 
papers to tell about radio and the benefits to 
come from it. The superheterodyne makers 
talked of the outstanding features of that type 
of receiver. The neutrodyne manufacturers 
stressed their claims, but most of all the in- 
dustry talked of the pleasures to be derived from 
a radio, very much as the insurance companies 
are now talking about the peace of mind and 
contentment that comes to a man who knows 
that his property is adequately insured. 

“But creating an interest in radio was the 
job of the industry radio had to be 
given a place in the hum of daily talk. It had 
to be, first of all, popularized. 

“But the local dealer, according to the man I 
talked with, while interested in radio as a broad 
proposition, was most interested in the sets he 
could sell to people—just as you are interested 
in insurance as a great stabilizing force, but 
more particularly as something you can sell and 
make enough money to buy things for yourself 
—a radio, perhaps. 

“Well, whenever the Nightly Howler or the 
Evening Squawk ran an advertisement the local 
dealer would line up right alongside of that dis- 
play with his own little advertisement, that said, 
‘The Howler is a good set. We sell it. Come 
in and look it over.’ And when the company 
that made the Squawk took a big display, that 
self-same dealer put his ad next to that and said, 
‘I sell the Squawk for cash or credit.’ 

“What is the difference so far as salesmanship 
goes between insurance and radio? If it was 
good business for the radio dealer to tie up with 
the advertising of the radio industry, why is it 
not good for you as a representative of Na- 
tional Board companies to put your own indi- 
vidual advertisement on the page with the 
Board’s message to your people? 

“Nor was that all. When one of these big 
radio ads came out in the paper, the local dealer 
cut it out and put it in his window with a ribbon 
or a string leading from the dispiay advertise- 
ment to the set. You probably saw some such 
display. 

“If it was good business to do that in selling 
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radios, why not adapt the idea to your own | 
The advertisement pasted on your win. 
dow or your bulletin board says by pictures that — 


needs ? 


speak louder than words that yuu are one of 


those fine fellows who sell the kind of insur- 


ance the Board is talking about. 

“And letters! Of course. Every man who 
could possibly afford a radio recived a letter, 
referring in some way to the current advertis- 
ing and offering to demonstrate a set right in 
his own home. 

“Can’t you, as an insurance agent, get a good 
idea from this? No advertising, no matter how 
good it is can answer all of the questions that 
come up in the minds of people who might pur- 
chase the thing advertised if its working was 
fully understood. Doesn’t it seem like good 
business to write a few letters, and at least 
offer to call and explain the things mentioned in 
the advertising. Can there be a better time to 
put your name before a man than when he is 
thinking of radio—or of insurance? Insurance 
is different from radios. I know that, but the 
making of a sale is pretty much the same, no 
matter what it is that is sold. The radio dealer 
and his salesmen wore out much sole leather in 
personal selling. But I learned this one trick—a 
trick that any insurance agent can use. (The 
radio advertising man called: it ‘top-notch tie- 
up.’) Every salesman, in the store on the street, 
always carried with him an advertisement 
clipped from the current issue of the paper. 
When he had to talk about the kind of set he 
was selling, he let the printed advertisement tell 
that part of the story for him. It is said that 
this is ‘top-notch tie-up,’ because people will 
believe what they see in print more readily than 
they will accept the word of any salesman. 


Back THE NATIONAL Boarp 


“Whether you can see anything in the use of 
your local newspaper for your own advertising 
or not; whether you make up window displays 
or let cobwebs and dust fill this va'uable space; 
whether you write letters or wait for personal 
interviews, you can at least make your work 
easier, and at the same time back up the efforts 
of the National Board in your behalf by using 
the proofs of the advertisements in your pef- 
sonal selling, and, according to tiat chap who 
has had a lot of experience in advertising and 
selling it is easier to tie-up with an industry 
when that industry is advertising than it is not 
to do so. Let’s assume that it is. Maybe I cam 
help you with your own plans. Perhaps you 
have worked it out better than I have done, but 
whatever you have done or plan to do, remem- 


ber that I am paid to help you with your a 


vertising.”’ 


And that is the way the Cub pushed his small” 


chips to the center and called ior showdowt. 
He did not wait for the National Board top 
local agency tie-up, or for Wallace Rogers 
show him how to do the thing, or for the 
surance Advertising Conference to make a 
port. He followed the silken skein of his ow# 
initiative and started something on his wil 
hook—which, by the way, is a pretty good sigi 
in a Cub. 
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